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IGHT AND DAY — Long hours on labor and farm : . 
rograms and flood relief are keeping the White HOLA yoRuY NY 


ouse executive offices lit far into the night. 





HIGHEST RUST-RESISTANCE 
IN ITS PRICE CLASS 


Toncan Iron is available through distributors in pipe and 
sheets, and may be had in bars and billets, strip, plates, 
roofing and siding, bolts, nuts, rivets, wire, welding 
rods, ground rods, tubing and corrugated culverts. Write 


for complete detailed information. 
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Working on the railroad—driving a spike with a tack 
hammer— merely passes the time away. It’s futile. @ Using 
ordinary ferrous pipe and sheets where corrosion’s prying 
fingers do irreparable damage is just as futile because the 
metal passes away to an untimely end. @ The time to spike 
corrosion is when pipe and sheets are installed — and the 
positive, economical way is to use Toncan Copper M olybdenum 


Tron —the alloy that is your ally in curbing rust and corrosion. 


Republic Steel 


GENERAL OFFICES .. . CLEVELAND, OHIO 


When writing Republic Steel Corporation for further information, please address Department BW 
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miss his three Sq 
company can help 
rau service sedans 
with about 200 vari« 
for kitchen equipment 
Edison area with head 
ton. With a full set of 
t the service cars 
repairs on the Spot 
ordinary parts. 
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ON! year ago, to cash 
ing drive, McCall's M 
its ‘Home of the Mont 
ing plan. Result: Mc 
construction and realty 
65 model homes throu; 


try in any one of the 
publicized in 1936. Mo 
million people have in p 
ous houses, furnished 
manufacturers and retail 
have since been sold. R 


vertisers—are interested 
campaign, which embarl 
year with “Home of the 


\ 
13—a 6-room model of 
frame construction, engit 
out for air conditioning 
. 
At Harvard's Architectural School, Cooper Hewitts combined with MAZDA lamps have created WHEN is an electron 
uniform working conditions for any hour of the day or night Whatever it is, where cat 
in our business? Answers 
7 ; ’ found in “Electron Tubes i 
Knowledge is the goal at Harvard and, as in every school, is largely be Keith Henner, editor of r¢ 
published by McGraw-Hill B \T ‘ 


acquired through the eyes. Cooper Hewitt light has been elected to make 


the road to knowledge brighter. Atonc the Fastern Seabo Westin 
Middle West, in dozens 
throughout the country wo 
carrying handkerchiefs just Regula 
from Swatow, China, the r 
It promotes uniform high quality, minimizes fatigue and rejects. ping strike on the West Coast 
standing. Pan-American Airw pated. 
This modern productive light is available in many forms. It combines tight over that obstacle with ot , 

: , , ’ . : ment of 739 dozen kerchiet install 
well with MAZDA incandescent to provide a close simulation to daylight. want forms the eneenfectee: | Wes 
kets at least 8,000 miles awa 
air. 


In industry the converse is true. This detail-revealing, cool, energy- maintai 


conserving light gives knowledge and skill a better chance to produce. 


of elev 


General Electric Vapor Lamp Company, 809 Adams Street, Hoboken, N. J. offer t 
. of ex] 

SuRE sign that income tax time 

GENERAL@ELECTRIC "0°23 

publishes “Your Income Tax 

edition,” by I. Herman Sher, a 
VAPOR LAMP COMPANY = 2.2!203).52°5% 
might be subtitled, ““How to Mal 
798C : 


Best of a Bad Job.” 
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WHAT! AGAIN! OUR ELEVATORS 
SHUT DOWN FOR REPAIRS.... 7 
....» IS THAT NECESSARY? 


oa semen 





Warsi” 
IT’S Kiglstly » WESTINGHOUSE SERVICE 


Westinghouse assumes the important responsibility of 
maintaining elevators in a renewed condition at all times. 
Regular inspection ensures continuous, safe operation 
of elevators without shut-downs. All needs are antici- 
pated, the correct lubricant supplied and new equipment 
installed when most beneficial and economical. 
Westinghouse, a nation-wide organization, is able to 
offer this protective service at low cost because its staff 


of experts has eliminated all guesswork in elevator 
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CONTRACT FOR 

REGULAR SERVICE 

} AND INSPECTION 
' BY EXPERT 

| WESTINGHOUSE 


ELEVATOR 


ENGINEERS 


oe aw ee 





maintenance. Building managements can budget eleva- 
tor maintenance accurately. A conference and recom- 
mendation carry no obligation. Call any Westinghouse 
representative. 

ELEVATOR MODERNIZATION —There is no bet- 
ter investment today than modernizing your elevators. 
Lower the maintenance and operating costs. Handle 
rush periods efficiently. Greatly improve the property 
value and rentability. Westinghouse engineers will make 


a comprehensive study without charge. 
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Fr products — usually 


at lower cost... thereby creating greater sales. 


Our non-technical book, 
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Progress of their com 
Climax Molybdenu 
Avenue, New York C 


Ponsible for the 
Pany. Send for it now. 
m Company, 500 Fifth 
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biectives, in the opinion of lib- 
after radical, as the President 
ads into the possibility of the 
ost blow to his prestige since 
be entered public life. 


Costly Secrecy 

The President’s “always victorious” 
ord is already tarnished, as, for the 
time, the Norris-Hiram Johnson 
erie of radicals doubt the wisdom 
¢ one of his “liberal” recommenda- 
ions. The absolute secrecy which 

rded the proposal was dearly 
bought in that the President neglected 
9 sound out men who coul have 
wid him what would happen in the 
Senate and House. “Old men” in the 
Senate reacted naturally to the reflec- 
don on the senility of “old men” on 
the Court. But, more important, Nor- 
ris and other constitutional lawyers 
leaped ipa | to the point that, 
even with court changes, a proposed 
constitutional amendment would still 
be necessary to permit reforms. 


Encourages the Critics 

The suggestion is even made that 
the President did not intend to force 
through the Supreme Court law—that 
he intended to produce so much dis- 
cussion as to turn heat on for a con- 
. situtional amendment. Nobody 
knows but Roosevelt but, whatever 


ee|— sesigitie ae - : 
his original plan, the obvious reaction 


itely on Capitol Hill has impaired faith in 
cies. his infallibility—will increase the nat- 
ural, though long-repressed, desire of 
ally senators and representatives to put a 
es. microscope on all future White House 
, proposals, 
) in 
es Has Handicapped Amendment 
A few shrewd senators think pri- 
the vately that the President's tactical 
w. blunder, as they regard it, will actually 
| increase the difficulties of getting a 
th constitutional amendment through, 


even though he surrenders on the high 

court proposal. They think it will 

encourage men to oppose the Presi- 

dent on this move who would not 

have dared oppose him before—in 

short, that this has hurt his prestige 
y with the country. 


No Objection to Speed 
_ Practically no objection is heard in 
Congress to his proposals for speed- 
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ashington Bulletin 


ASHINGTON (Business Week Bureau )—More steam behind a 
situtional amendment giving the federal government the power 
wages, hours, and working conditions is developing as 
f President Roosevelt's spectacular proposal to increase 
membership of the Supreme Court. A long hard fight to win 
roval by three-fourths of the states is the only road to NRA 





SANTA CLAUS UNFAIR? 
The Federal Trade Commis- 
sion’s complaint against 
Santa Claus is one of the 
wholly unforeseen effects of 
the Robinson-Patman Act. 
Long suspected, he is charged 
with exclusive dealing, dis- 
crimination and misrep- 
resentation. The formal 
complaint names Christmas 


Club of New York. 











ing up judicial processes which have 
interfered with New Deal programs. 
His demand for a curb on p se injunc- 
tive power of inferior federal courts 
rises out of the success with which 
the utilities have been able to tie up 
the Tennessee Valley Authority. His 
a that the Justice Department 

> notified of and permitted to inter- 
vene in private litigation involving 
constitutional questions is precaution- 
ary, aimed simply at preventing the 
Administration from being taken 
unaware. 


Labor Subpoena Sunk 

After being kicked around in com- 
mittee, Secretary Perkins’ bill to give 
the Labor Department power of sub- 
“age in labor disputes probably will 

> shelved. Opposed by the unions 
as a disguised approach to compul- 
sory arbitration, the bill has no real 
friends. While many run-of-the-mill 
congressmen are biased against Gen- 
eral Motors, simply because it per- 
sonifies big business, and would favor 
the bill as — to G.M., they 
don’t like the idea of giving Madam 
Perkins a rolling pin to swing over 
the heads of small concerns, and tes- 
timony shows they have generally 
been the goats in the few states that 
have similar laws. 


Up to the Court 


In five separate cases the Wagner 
Labor Relations Act came under scru- 
tiny of a grim Supreme Court this 
week. Briefs in seven other cases 
were filed for possible future action, 
depending on decisions in pending 
cases. Meanwhile, bottled up in the 


Labor Board, are orders in a 
of other cases. Insiders say that the 
board has little hope ofa fully affirm- 
ative decision, is preparing to crusade 
for a new law. 


score 


Basing Points Later 

Wheeler's anti-basing point bill to 
force abandonment of delivered price 
systems will come along later in the 
session. The Montana senator has 
time now only for his railroad finance 
investigation. There will be certain 
amendments to last session's bill but 
it will be essentially the 
measure. 


Rail Bill Needs Dynamite 


The railroads’ long-and-short-haul 
bill, by which they hope to lick high- 
way and waterway competition, will 
pass the House in due course, but in 
the Senate the roads’ only hope is to 
blast it out of the Wheeler commit- 
tee where it was talked to death last 
session. 


samc 


Housing Held Up 

Introduction of housing-aid legis- 
lation has advanced to the “next 
week” stage, but there is no near pros- 
pect of final action. The new War- 
ner bill is in the offing. Chairman 
Steagall of the House Banking Com- 
mittee expects to introduce a_ bill 
soon, following study of a report by 
Secretary Roper’s Advisory Council. 
No real progress in shaping up the 
Administration’s scrambled program 
is likely as long as government reor- 
ganization hangs fire. In the mean- 
time, housing authorities limited 
either to statewide or municipal juris- 
diction have been set up in 21 states. 
Not even the most optimistic of pub- 
lic housers in Wediiumen believe, 
however, that they can get effective 
public support without a system of 
federal grants. 


Banking Bills Are Out 

Tacit agreement has been reached 
at the Capitol not to embark on any 
general banking legislation this ses- 
sion because of the chance it would 
give Chairman Eccles of the Federal 
Reserve to push for unification of 
banks. Members of the Howse Bank- 
ing committee were sorely tempted to 
act, however, when informed of the 
Reserve Board’s intention to put in 
effect its rule, previously suspended 
until February 1, defining “interest” 
in the 1935 Banking Act to include 
exchange and out-of-pocket collection 
costs. The story of how the regula- 
tion was again postponed until May 1 
affords interesting circumstantial evi- 
dence of White House dictation of 
Federal Reserve policy. Chairman 
Steagall of the House committee 
called at the White House and, after 
deciding not to intervene, wrote Gov- 











TOL THRO)' 
Sine 


A Line 72 years long, connect- 
ing experience with a forward 
look into industrial problems of 
today and tomorrow 

Houghton Line of oils, leathers 
and heat-treating materials that 
are solving lower-unit-cost prob- 
lems the world over. The prod- 
ucts below may suggest a need 
in your plant that merits corre- 
spondence with Houghton. 
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Public Works Boards 


Creation of regional boards, long 
on planning but short on adminis- 
trative authority, is being favorably 
considered by the President as a 
means of developing a coordinated 
program of public works construc- 
tion. The proposal contemplates that 
such boards will submit annually a 
list of projects for execution in the 
coming year, these to be trimmed to 
fit the budget. The President is not 
willing to abandon his stand that 
the states and localities should bear 
part of the cost of “lifting the face 
of nature.” 


Fixing Up Federal Roads 

Flood damage to higinways and 
bridges is roughly estimated in Wash- 
ington at $25,000,000. Of this, some 
$12,000,000 to $15,000,000 is on fed- 
eral-aid roads and federal expendi- 
tures for repair will probably, in ac- 
cordance with custom, be confined 
exclusively to them. 


Electrification Speedup 


Rural electrification will go further 
and faster with the retirement of 
Morris Cooke from REA. Cooke, the 
national a whose interest in 
water and drought control carried 
him far beyond—and away from— 
his immediate job, leaves aggressive 
development of farm electrification 
to the energetic John Carmody, who 
joined the REA staff when Cooke 
wished to resign last August. Cooke 
again asked the President for release 
a month ago but consented to serve 
temporarily on the National Power 
Policy Committee named by Roose- 
velt to put a lid om the Morgan- 
Lilienthal feud. 


Cooke Will Come Back 

It is au revoir and not good-bye in 
Cooke’s case. The understanding is 
that with flood control, Dust Bowl 
planning, and power policies all on 
the fire and all complicated by gen- 
eral government reorganization, 
Roosevelt will find another organiz- 
ing job for him after a vacation. 


Agreeing on Sugar 
American sugar producers have 
yielded in their demand for the re- 
moval of all restrictions on conti- 
nental production but are behind the 
new Overton bill proposing a con- 
tinental quota of not to exceed one- 
third of domestic consumption. This 
will take care of expansion in domes- 
tic production for four years, it is 
estimated. Benefit payments of 60¢ 
per 100 Ib. are proposed. If this 





bill passes, legislators from sugar 


ernor Eccles requesting a postpone- 
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areas will not oppos: 
of 50¢ per 100 Ib. 





Smoke Gets in 1 
Cigarette smoke and 
chords suddenly beco 
Ten senators take $1.0 
mitting over their signa 
use “Luckies,” and tha 
are uninjured. Where 
want to be cut in on 
still another threatens 
the whole thing as a 
racket. But he quick! 
some senators’ wives, \ 
taking money for boost 
beauty creams, soap, 
Meanwhile, with Supren 
reorganization issues on 
New Dealers opine that 7 
which was definitely to on 
tors’ throats wouldn’t b 


thing. 
















Easing Foreign Trade 

Business men with for« 
terests who have been | 
the Administration for 
against the ban on their 
ing directly with comme: ; 
at American embassies and legar 
are confident the censorship wil] 
raised very shortly. Under the pr 
ent regulations commerci 
are obliged to refer all i 
the State Department. Ex inc 
that trade-minded Secretary Hull , 
not only permit direct corresponde 
between business men and commer. 
cial attachés, but will also permit ¢ 
Commerce Department to 
old relations with its foré 
representatives, thus restoring the « 
service so valued by exporters 
importers. 

















Utilities Sign Up 

There’s more satisfaction arour 
SEC as American Water Works ; 
North American, two bitter op 
nents, announce plans to register us- 
der the holding company act and ' 
drop their test cases. But | 
another break in the utilities’ 
front,” just compliance with the U. 
District Court decision upholding reg 
istration provisions of the law 
paves the way for a real constitutior 
ality test when SEC tries to enfor 
the regulatory and “death sentence 
sections. 





















































Keeping the Ante Down 

Appeals from air transport opet 
tors to Congress for $14,000,000 to 
extend and maintain route safety aids 
and aircraft development were 
chopped down to less than $10,000, 
000 by the Commerce Department on 
the ground that no more could be 
effectively spent at this time. If ané 
when better aids to flight are designed, 
the department will ask for $50,000, 
000. 
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BUSINESS WEEK’S INDEX OF BUSINESS ACTIVITY 


100 ‘KLY INDEX 
= | r 
The Figures 
Latest Week 80.3 
1937 1 an 
VG ya Preceding Week 79.5 
a I 
| at, i 
| | Te iteit MN at qin uel Month Ago 81.0 
‘ MU TLL 1 re 
Pi nin yl i! Year Ago 10.7 
of | atl 1936 ae a 
7 Mi} nungl Average 1932-36 63.3 
- 
iat j | | i 
60-7 -FE® MIAN AIR MAY JUN JUL AUG SaP OCT WOV OaC 
Latest Preceding Month Year Average 
Week Week Ago Ago 1932-36 
PRODUCTION 
%Steel Ingot Operation (% of capacity).......- 6.6.6 eee cee ee eee ees 80.6 79.6 78.8 52.0 37.3 
*Building Contracts (F. W. Dodge, daily average in ‘ieauiete: 4-wk. basis). $8,856 $9,024 $8,282 $8,236 $5,439 
Engineering Construction Awards (Engineering News-Record, daily average) $5,502 $6,859 $7,315 $5,241 $3,279 
*Bituminous Coal (daily average, 1,000 toms)...... 2... 6... c cee eee eeee *1,381 1.563 1,712 1,483 1,229 
wElectric Power (million leweehr.)....ccccccccccccesscssesvcccccsese coves 2,201 2,215 2,244 1,952 1,679 
TRADE 
Total Carloadings (daily average, 1,000 cars). ree : 110 112 107 se6 on 
%Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars). 70 70 68 60 yond 
*#Check Payments (outside N. Y. City, millions)............. *$4,741 + *$4,340 $5,309 $4,102 $3,365 
*%Money in Circulation (Wednesday series, millions)........ $6,348 $6,318 $6,473 $5,742 $5,499 
PRICES (Average for the week) 
Wheat (No. 2, hard winter, Kansas City, bu.)........ $1.36 $1.35 $1.41 $1.10 $.78 
Cotton (middling, New York, Ib.).........2eese005- *13.20° 13.29 13.05 11.69 9.78 
Iron and Steel (Steel, composite, ton)............ rr $36.64 $36.62 $36.52 $33.44 $30.89 
Copper (electrolytic, Connecticut Valley basis, Ib.)...... *13.000: 13.000 12.208: 9.250 7.481 
Moody’s Spot Commodity Price Index (Dec. 31, 1931=100) *205.9 205.3 209.1 170.0 127.8 
FINANCE 
Bond Yields (Standard Statistics, average 45 bonds).............5+eeee005 4.20 4.20 4.16 4.29 5.26 
Interest Rates—Call Loans, Renewal, N. Y. Stock Exchange (daily average) 1.00" 1.00 1.00 75 1.25 
Interest Rates—Prime Commercial Paper, N. Y. City (4-6 months)...... ‘ .75 75 75 75 1.63 
Business Failures (Dun and Bradstreet, number).................. 184 178 177 209 439 
BANKING (Millions of dollars) 
Total Federal Reserve Credit Outstanding (Wednesday series) 2,463 2,472 2,464 2,489 2,296 
Excess Reserves, all member banks (Wednesday series) 2,150 2,150 2,010 3,089 1,335 
Total Loans and Investments, reporting member banks. . 22,579 22,627 22,853 21,019 19,470 
Commercial Loans, reporting member banks!.. . 4,552 4,549 4,672 3,713 “ 
Security Loans, reporting member banks... . 3,238 3,242 3,258 3,126 3,973 
U. S. Gov't. and Gov’t. Guaranteed Obligations Hel “? reporting me wher bane. 10,363 10,424 10,543 9,874 # 
Other Securities Held, reporting member banks.............0.000see00e085 3,275 3,260 3,225 3,166 # 
*Factor in Business Week Index. *Preliminary. *tRevised. tNew Series, Excluding Real EAate Loans. Not Available 








These monthly averages 
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PROSPERITY RETURNS at 
®@ © -« of jndustt! 
the court - 

BUT, HOW ABOUT P ot 
ROFITS Be 
barring © 
message 

st ks hay 

_geomenngien prosperity is already beginning to worry the ground : 

2 F | 45 of I ‘ 
officials of many companies. As business picks up, waste weathers 

: W 

appears in many dangerous, unforeseen forms. Expenses, for- fn some 

7 . . t t e Ge 

merly kept well in line, suddenly increase and soon get out of hand. casing 

5 of bu 

Are you fighting waste as vigorously as you did in 1932 and —_— 

r recot 

1933? With May Expense Controls, your task would be much ving 

‘ > 2 . ’ . . 1 temp 
easier. They would be developed especially for your business by In a strih 

. . ; - feeli 
experienced May Engineers and would provide a guide for a con- amet 
tinuous and positive check-up of all items of expense. oan 

7 . -—— . in the b 

Last year, 323 companies, representing 57 different industries ful. See 

t0 abov' 

in the United States and Canada, employed the May Company jana) 

? montn ¢ 

to help them cut operating costs. May Expense Controls were ned 

. * . . ye 

an important aid in producing results for these companies. fected 
year by 

Make the most of your 1937 sales! If you are not earning at oes 
lespite 

least 10% net profit, then you should investigate May Expense ong 

; F . J zine al 
Controls now. Write our nearest office for complete information. for the 

1 onth 

sold al 
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of 1 
the court set-up to 


message Was released, industrial 
socks have pushed into new high 
sround for the recovery, regard- 
less of flood, strike, unfavorable 


weather, or credit restriction. 
Worried by Strike 

[n some quarters the prolongation 
¢ the General Motors strike is in- 
easing nervousness. The retarda- 
4 of business due to the flood was 
had enough, but at least the prospects 
for reconstruction business and a 
bigger federal and state flood control 
rogram took some of the edge off 
the temporary interruption of sales. 
in a strike situation, there is always 
the feeling that much of the lost 
business is lost for good. 


Various Cheerful News 

On the other hand, there is much 
in the business records that is cheer- 
ful. Steel activity has climbed back 
to above the 80° of capacity line. 
january output was the best for the 
month on record, and 56°7% ahead of 
a year ago. Residential construction 
is surprisingly strong for this time of 
year. Retail sales, except in flood af- 
fected areas, are running above last 
year by 5% to 25%. Freight traffic 
in January beat last year by 12% 
despite the losses sustained by roads 
located in the Ohio flood region. 
Prices are pointing up again, with 
zinc and wheat the star performers 
for the week. For the first time since 
1925, farmers achieved parity last 
month, with prices of commodities 
sold ahead of prices on goods bought. 


They'll Buy Machine Tools 

Machine tool builders believe that 
they stand to gain substantially from 
the motor strike, whatever the out- 
come. Automobile manufacturers 
will be in the market for more ma- 
chinery to mechanize their plants as 
a means to cut costs or to increase 
output. Chevrolet has a big program 
under consideration, while Chrysler is 
expanding its Canadian division. 


How Strike Affects Sales 
That the strike cut deeply into the 
sales of General Motors is apparent 
from the records released this week. 
Sales to consumers dropped from 173,- 
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THE President's message for revamping the Supreme Court fell like 
; bombshell on the business community, reviving fears of new forms 
adustrial and agricultural control. Possibility of modification of 
facilitate passage of New Deal legislation over- 
chadowed much of the enthusiasm growing out of the revival of 
West Coast trade following settlement of the shipping strike. Yet, 
harring the temporary dip of stock prices when the Supreme Court 





THE GAY THIRTIES 
Surpassing the Gay Nineties 
when bicycle production 
reached lofty heights, bicycle 
output in 1936 reached a 
new high of 1,200,000, twice 
the 1935 volume and four 
times the annual average 
output of 1928-1934. It 
meant 30,000,000 Ib. of steel 
to the steel industry, for to- 
day’s streamlined “bike” 
takes tiwwice as much steel as 
that of 50 years ago. 











472 in December to 92,998 in Janu- 
ary. Ford and Chrysler dealers, fear- 
ful that Lewis’ threats may eventually 
put them in the same hole that Gen- 
eral Motors distributors now find 
themselves in, have been stocking up 
cars in excess of current requirements. 
Requests have come in even from 


dealers in the flooded Ohio Valley. 


What About Construction? 

Conclusions on the January con- 
struction market will vary with the 
sources of information used, though 
the crux of the discrepancy between 
Engineering News-Record and F. W. 
Dodge data lies chiefly with the fact 
that the Engineering News-Record 
compilation does not include the priv- 
ate home building market in its cov- 
erage except where large-scale devel- 
opments are concerned. The F. W. 
Dodge records, which fall short of 
telling the whole story, too, because 
they omit the 11 West Coast states, 
record a bigger volume of construc- 
tion in January than in either Decem- 
ber or January, 1936. . Engineering 
News-Record reports that the heavy 
slump in public construction last 
month offset the 71°% increase in 
private undertakings, forcing engi- 
neering projects below both the pre- 
vious month and January, 1936. 


Building Many Homes 
Those who see a boom ahead in 
home construction could easily seize 
upon the January returns as ample 
proof of their convictions, for with 
contracts for $78,423,700 signed in 











11 


37 states east of the Rockies, home 
building had the biggest January since 
1929, and was 127°; above last year's 
daily rate. Both Dodge and Engi- 
neering News-Record confirm the 
strong move on foot for industrial 
and commercial construction. Two pa 
per mill projects in the South swelled 
the industrial total to 249°) above 
comparable weeks of January, 1936 


Furnishings Sell Well 

Closely related to the rising tide of 
new home construction is the surge 
of buying in the home furnishing 
field which lifted the sales of such 
durable equipment as_ refrigerators, 
washing machines, coal stokers, and 
oil burners to new highs last year, 
and stimulated the furniture business 
to near 1929 peaks. A 33° increase 
in instalment sales in 1936 over 1935, 
which now appears to be worrying 
retail merchants, was due chiefly to 
the larger sales of home furnishing 
merchandise. 


Flood and Liquor 

Liquor interests see some left- 
handed benefits accruing as a result 
of the flood, which somewhat slowed 
the rapid increase in alcoholic bever- 
age production. The slowing down 
in production was probably not 
enough, however, to make much im- 
en on the heavy supplies on 
and or to reduce the fears of those 
who see the price structure threat- 
ened before the end of the year. Re- 
tail price wars broke out this week 
in the New York area, forcing Na- 
tional Distillers to step in and curtail 
delivery of its products which were 
being bandied about in the melee. 


Phones Recover Faster 

Better business has meant the rein- 
stallation of telephones and the ex- 
pansion of telegraph volume, but the 
telephone field has profited the most. 
Lower phone rates as well as the ex- 
panded air mail service have cut in 
on the telegraph business, with the 
result that Western Union, which 
does the bulk of the telegraph busi- 
ness, has recovered only a fourth of 
its 43°; depression loss in gross reve- 
nue, while the Bell Telephone Sys- 
tem has recovered half of its 31°; 
decline in toll revenues. 


Chains Slip a Little 

Chain stores appeared to have lost 
some of their grip on the total retail 
trade volume during the recovery 
era, for the share of the $33,161,276,- 
000 sales falling to them in 1935 
dropped to 22.8°7 from 25.4°% in 
1933. Back in 1929 it was 20°. In- 
dependents recovered some of their 
share in the interval, and in 1935 ac- 
counted for 73.1°% against 71.3°7 in 
1933. Their 1929 share was 77.5°;. 
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ANNOUNCING 


PLYMOUT 
OMMERCIAL CARS 


BUSINESS MEN WANTED IT... and here it is: the Economy... the Rugged 
Darability...the Performance features that have made Plymouth a spectacular 
success in the low-price passenger-car field... NOW AVAILABLE in this line of 








big, 116” wheelbase Commercial Vehicles. Go See Them! 





PLYMOUTH PICK-UP TRUCK: *;-ton.. 


- 116" wheelbase... 


powerful six-cylinder “L-head” truck engine... steel ex- 
press body... the big 6"' frame has five cross members. 


PLYMOUTH COMMERCIAL SEDAN: 116" wheelbase...power- 
ful six-cylinder “‘L-head”’ truck engine...ALL-STEEL body 
..-with pay-load space 78" x 54" x 454s"'. . . 105 cubic feet. 





LYMOUTH now announces a line of 

big, sturdy, commercial models. 
They are on display in Chrysler, De 
Soto and Dodge showrooms. ° 


These modern commercial cars have 
been specially designed, engineered 
and built for this work...with all the 
great Plymouth engineering features 
utilized to give the economy, reliability 
and long life—in commercial hauling— 
that have made Plymouth passenger 
cars famous! 

There is a great new six-cylinder truck 


engine...of simple, economical “‘L-head” 
design...with the power of highest com- 
pression (6.7 to 1) using ordinary gas... 
Calibrated Ignition. .. full-length water- 
jackets with directional circulation... 
valve seat inserts...four rings per piston 
...and a big 10" clutch. 


Cabs and bodies are ALL-STEEL 
construction... sturdiest and longest- 
lived as well as safest... brakes are gen- 
uine DOUBLE-ACTION Hydraulic... 
super-strong Hypoid rear axle...roller 
bearing universal... 6" truck frame... 


truck construction from the ground 
Compare “All Three” low-price 
mercial car lines. Check perform 
and operating economy...see the ext 
value Plymouth brings to this field. 


EASY TO BUY 


Plymouth Commercial cars are priced 
with the lowest. Low first payments 
and easy monthly terms offered by the 
Commercial Credit Company.See your 
Chrysler, De Soto or Dodge dealer. 
PLYMOUTH DIVISION OF CHRYSLER 
CORPORATION. 
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+ Capitol Hill. Under the las! 
2oosevelt Wants Right-of-Way Administration leadership, , 
of the House will vote for t 
By packing the Supreme Court, he seeks to make bill. It still ! sa chance in the S 
‘ . . . 5O additional geships 
sure his farm-and-labor plan is sustained. But he 9.3) yyy oe ot : 
may still try to amend the Constitution. dent in the fight led by H 
y son and Bor old war horses 
ssHINGTON (Busines Week Bu- way and not get anywhere. That Con- League of Nations battle—with N 
,)—Considered in the light of its gress probably will go along with him the liberal, urging compron 
vesent expediency, Roosevelt's form- may prove to be his undoing unless constitutional amendment to 
, for packing the Supreme Court is he also anticipates amendment of the terms of federal judges. The President ’ 
aly important for what is to come Constitution. Speculation in Washing- failed, in his delight in the s : 
vr That is his wage-and-hour bill ton admits the likelihood that Roose- lar, in trying first to overcome the oy 
} his farm bill (Bu ; Fe b6' 37 Dp velt is simply testing the pulse ol pop- position witl m Ne A D | nk ; 
for which there is little assurance ular opinion on alternative means so are not bound by partisanship. It 
court that unanimously tossed that if amendment becomes the unmis- _ significant, however. that Ser " 
e National Industrial Recovery takable course, he will have aroused  urst, outspoken advocate of 
The President aims to get what strong sentiment for ratification tional am nd nt b | 
going after this time. The court Roosevelt's move was not popular on _ tician, should nsent to sponsor 
n f Li] is one means to get the right-of- President's bill in the Senate. |] 
eo sy, That is immediately important, davs before. when debate on the ¢ 






has been said on the larger 





































es now making editorial copy. senator had asserted 
Apart from its unexpectedness, the . nical governmer no 
element of surprise in the Presi- tyrant, makes any pro 
dent's strategy is that he should 4/ unless and until he seizes in his 
' the legislative, the ex 







se a means that is not certain of 


ng his objective. In maintain- judicial powers.” 










¢ that a Constitutional amendment There is no evidence that t Pr | 
is the eventual recourse, Sen. Norris ident acted hastily in tackling 
discloses an utter lack of confidence There is no evidence that his d 








was influenced by the General M 
situation. Last weck’s message was 
revealing se juel of the cryptic hint 


his message to Congress in Jan 


a court of any number between 
and 15 will uphold the laws that 
the New Deal must have to survive. 
The President may have his own 
















er. 

on FACE TO FACE—When the Nine Justices began their moment- picture to dramatize the coming conflict. Now that the con- 
ous session last fall, Business Week made this picture to show flict has become stark reality, this is again the picture that 
what the Court faced. When Congress convened last month, “says everything.” It’s the only photograph ever to appear in 

ein the “Court in the background” seemed the inevitable cover Business Week three times— and there are no apologies 
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that “means must be found to adapt 
our legal forms and our judicial inter- 
pretation to actual present national 
needs.” 

It is beyond the imagining of Wash- 
ington observers that the President con- 
sulted any one of the nine justices. He 
might naturally have turned to Bran- 
deis except for fear of offending the 
80-year-old justice. He might have 
talked to Stone or Cardozo, except that 
they are close friends of the elder lib- 
eral. It is not likely that he would 
talk to Hughes or others, even more 
unlikely that they would have con- 
sented to discuss it with him. Evi- 
dence of deliberate intention to bring 
the chief justice within the tenure-and- 
age provision is seen in the fact that 
only Hughes, who previously sat on the 
Supreme bench (1910-1916), is af- 
fected by the provision in the Presi- 
dent’s bill concerning any federal 
judge who has served “at least 10 
years, continuously or otherwise.” 

The secrecy which surrounded the 
President's proposal still guards the 
identity of the actual framers of the 
bill. It is believed to be a product of 
Department of Justice lawyers as there 
is nothing so complicated in its terms 
as to challenge the ingenuity of Ben 
Cohen, Tom Corcoran, or other Frank- 
furter lawyers. 

Explained only by the President’s de- 
sire to slap the court is the fact that 
last week’s message is the first that has 
been accompanied by an actual draft 
of the legislation that he wants. On 
previous occasions he has taken pains 
to deny that bills embodying his legis- 
lative recommendations have been writ- 
ten for Congress, but that was a couple 
of years ago, when charges of dictator- 
ship were still more or less of a 
novelty. 

Besides the evident satisfaction and 
enjoyment with which the President 
read his message to newsmen before 
despatching it to the Capitol, there is 
another circumstance revealing that the 
Supreme Court is the only target the 
President is really interested in. His 
message dealt with several judicial re- 
forms, but the bill does not. Except for 
the provision to appoint a proctor who 
shall assist the chief justice, the bill is 
confined to the plan for naming addi- 
tional judges when incumbents who 
have had 10 years of service and are 
70 years old do not retire. 

Other proposals for “invigorating” 
judicial processes are left to Congress 
to write into the customary legal jar- 
gon. By contrast with the reaction to 
packing the court, there is much more 
favorable comment on expediting ap- 
peals to the Supreme Court for decision 
on Constitutional questions to avoid 
months and sometimes years of uncer- 
tainty in which inferior courts hand 
down conflicting decisions. More dis- 
criminating use of the power of in- 
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junction also is endorsed except in 
quarters where this weapon has been 
effectively used in blocking New Deal 
programs. No objection is heard to 
permitting the government to intervene 
in private litigation involving Constitu- 
tional questions. 

How soon the President will submit 
his labor and farm bills to Congress 
depends on the progress made by the 
court bill. If the latter runs into real 
trouble or drags too long into the ses- 
sion, the bills to carry on to NRA ob- 
jectives may be thrown in to put more 
support behind the spearhead. Sup- 
porters of the Black 30-hour bill, the 
O"Mahoney federal incorporation bill, 
Ellenbogen’s “‘little NIRA” textile bill, 
and other measures profess to see new 
hope in the President’s court move, but 
it is becoming obvious that none of 
these figures in the President's “sweep” 
to restore New Deal control of business 
and agriculture. Only the Guffey coal 
bill apparently has sufficient strength 
to make its own way independently of 
the White House program. 


Helping the Airways 
Accidents have several causes, 


says Bureau of Air Commerce. 


Wants to spend $10,000,000. 


AIR navigation problems, stripped pretty 
clean of politics and prejudice, were 
out in the open for the nation to 
scrutinize and consider this week. as 





Harris & Ewing 
ONE GOOD SOURCE—Reporters are clus- 
tering around Donald Richberg these days, 
because they suspect that the former NRA 
executive’s ideas on New Deal reorganiza- 
tion are very acceptable in Administration 


circles. He himself is mentioned as a 


possible Supreme Court member if the 
court membership is enlarged. 


FEE 


transport operators 
officials wound up th 
a spirit of cooperatior , ' 
press table, the air accid J 
the past two years w : 
ined, and major suggest ae 
For better and mor ee. 
research, equipment, a: 
some $10,000,000 wi 
Congress. If it gets 
Bureau of Air Commer 
position to extend flight 
not adequately equipped 
velop present commur 

Those who expected t 
answer for air accide: 
appointed. Analysis of 
dents since August, 19 
chart form by the Bur 
in 16 accidents, pilot er: 
mary cause. Weather p! 
several. Errors by grout 
failures, and radio br 
spotted here and there. 

Triple trouble with rad 
noted: (1) some of tl 
course as much as 45 degr ) 
split into two or more bea 
of them fade out in rain « 
when they may be most 1 

Present aids, in the opi: 
experts, are good—up 
point. Overstrain their 
and the breaking point is r 
in the light of such reasor 
tory research along new 
cated, in addition to ex 
perfect aviation’s present d 





Ending a Sitdown 


Akron has temporary answer 
to “quickie” strikes—but sue- 
cess depends on union help. 


WHILE General Motors and : 
wrestle with the sitdown st: 
lem, a way of meeting 
worked out in Akron. 
The other day 31 employ: 
Goodrich rubber plant sat d 
ting the bottleneck Squeeze on 
duction line. They were 
handed “sitdown passes” and + 
go home, take a shower, and 
night’s sleep. That is the 
in the new Goodrich techniqu ef 
unauthorized stoppages of work 
Second step is this: The 
downers, union or non-union, 
of work and out of pay, automa 
They go home, too, because th 
isn’t closed against anybody. Ne: 
the sitdowners march in wit 
“sitdown passes” and meet wit 
management. The pressure is on | 
strikers from the union leaders, | 
cause the plant won't resume 
until the “quickie” strike is over. > 
tlement is usually effected quick!) 
The union is as anxious these 
to curb Akron sitdowns as the mar 
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: Ihe Committee for Indus- 
Organization can’t stand another 

kus while it has G.M. on its 

When sitdowns get difficult, 

idays in Akron, a delegation from 

United Auto Workers is brought 


1ow tough things are in Mich- 


-file union men who have 


wn at Firestone and Goodyear in 


been told bluntly by 


We ks have beer 
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KEEPING THEM AT WORK—Since assemblies stopped at the Pontiac Motors plant, 
i men have been provided with jobs manufacturing service and production parts. 
se is a serious problem, particularly 
) must be carefully wrapped and stacked. 


with bulky parts such as these fenders, 


union leaders to go back to work. The 
union heads are refusing to negotiate 
for sitdowners while the “quickie” is 
in progress, 

Management of the plants looks for- 


ward with some misgivings to the time 
when the union may demand sole ! 
gaining rights, but this isn’t likely in 
the near future. And for the 

ing, the single-department sitdowns 

’ 11 led 


' \utomobile Strike—Sixth Week 


Public opinion plays important part in conference 
Both sides soften original views. 


Chrysler 


of every station who had followed six 
weeks of news on the strike, had swayed 
from side to side in such blasts as that 
by Lewis, when he called on the Presi- 
dent to stand and deliver, but quite 
generally could be summarized like this: 

1. The public—even that part which 
doesn't own any property—felt that an 
American standard was lowered by the 


answer 
ut sue. 
help. strategy. 
| raises wages, plans Canadian expansion. 
D OTT (Busine j W eek Bureau) — 
The force of public opinion, sometimes 
d to gauge but always operative in 
industrial disputes, was demon- 
P ited again this week in the automo- 
pt strike. Behind the scenes, while 
d to hn L. Lewis and William S. Knudsen 
t aferred on disputed points of the 
General Motors settlement, sentiments 
end ‘ citizens the nation over were pulling 


more closely together. 

Merely getting the generals of the 
pposing armies to confer had not 
ttled the strike; that was evident after 

« weeks of plant tieup and a week of 

negotiation. And, although public 

ion itself presented some striking 

iguities to impartial observers, its 

was plain in the retreat from 
0 s impossible of execution. Another 
be evident force was the continued 


Net - _ ° - 
. ressure from Washington for an early 
: ttlement. 

days Rank-and-file opinion, voiced by 


'e anufacturers, consumers, and citizens 





sit-downers’ success in pushing manage- 
ment out of the door, and locking it. 

2. The same public felt that forceful 
ejection of the strikers would be the 
worst thing G.M. could do. Gov. Mur- 
phy’s stand against violence was popu- 
lar. The sitdown battalions had be 
haved themselves pretty well, had done 
their sitting quietly, and cracking their 
skulls wouldn't please many people 
This was the popular reaction despite 
the court injunctions General Motors 
had procured. Hopes of the manage- 
ment that public opinion would view 
the scrap as one between strikers and 
law-and-order were still to be tested 


3. When the feelings expr d 


the foregoing summatior | i 
not right for the trikers to tay l 
or tor the | ny to tl vy tl 1 out 
the average man wished I an 
agency which can hear both sid 
range concessions where they 
made, and get the wheels rolling again 


; 


Non participants this week were morc 
than restive, they were fed up 


Coming Closer Together 
Even while the deadlock continued 

however, the dispute had reached 

point where the conterees were « 


together, if still only within hailing 
tance. Lewis had mcved ip to tl 
point where he was willing to talk 
about only 20 G.M plants, ind tl 
corporation was in a mood oO ict 


United Automobile Workers union 


resent its own members This didn't 
mean settlement, because Lewi 
on the theory one union should 


sent all the workers in a plant 
Ever since < 


U.A W. had ! en ») iddi , J 


to its rolls, and it was evident 
week that the union was strot 
merically than it was when 
sitdown o rred 

On the oth hand, | ‘ 
the strike had cost the union (and 
supporting unions in the ¢ 
for Industrial Organization) a lot of 
moncy The strikers had to | ted 
and their families had to | t 
care of The union othicers had « 
expense, traveling expert | 
and St pervisory costs to meet In of 
way, the corporation was 


added advantage with each day 
strike lasted, as the working-men ran 
out of money 

Other industries, ind other automo 
bile companies, which were the next 
logical targets for the C.1.0., gained 
by the same means, providing the strike 
eventually ended with an appreciable 
company victory. The union then 
would be tired and spent, and in no 
condition to take on another formid 
able antagonist. But if the union won 
even at the cost of its ready money 
i 


ners and 


members would flock to its ba 
) 


it would soon be ready for the gong 
Chrysler Expands in Canada 
Meanwhile, Chrysler broke into the 
news with a general wage raise and 
with plans for Canadian expansion, 
whereby more parts would be built for 
its cars in its Windsor plant Ex pe ndi 
ture of around $7,000,000 is outlined 
with a complete engine production line 
for Windsor. The move, said to be in 
anticipation of further upping of Cana 
dian duties om American-made cas 
parts, is in line with recent expansions 
by Ford and General Motors in Car 
ada, and will give Chrysler's Detroit 
factories added capacity for supplying 
the American market. 
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Strike Recovery 
Pacific Coast is making up for 


time lost in shipping war. 
Effect of peace is widespread. 


BUSINESS on the Pacific Coast echoed 
Harry Bridges this weck when he ex- 
claimed, “It’s a pleasure!” as he signed 
the first of the new agreements between 
maritime unions and employers that 
sent 40,000 men back to work in the 
shipping industry, released 235 strike- 
bound ships, and guaranteed steady 
work again for another 40,000 men 
and women employed in related and 
affected fields. The tie-up ended of.- 
ficially Feb. 4, ending a 98-day paralysis 
which has cost business between $600,- 
000,000, and $800,000,000, and re- 
vived the means by which a large por- 
tion of the business community trans- 
ports products to and from world’s 
markets. 


Unsnarling Strike Tangle 


Trade and industry promptly settled 
down to the job of unravelling the 
complex tangle of unfilled orders, Jost 
orders, reduced inventories, location of 
goods tied up in transit, disputes over 
increased transportation costs, and other 
effects of a thousand and one complica- 
tions brought about by the freezing 
of ocean commerce for more than three 
months. 

First result of waterfront peace was 
psychological. Hesitation in buying, 
which had the 
few weeks, quickly disappeared. Indic- 
ative of this was the unexpected vol- 
ume of orders that descended on manv- 
facturers and wholesalers participating 
in the annual furniture and apparel 
market week in San Francisco last 
week. Department stores resumed buy- 
ing to replenish stocks depleted by 
Christmas trade and, in many lines, not 
renewed. Prospect of wage checks for 
the 80,000 or so seamen, waterfront 
gangs, shipping office clerks and other 
groups payless, or on reduced pay, for 
three months, stimulated retail trade al- 
most immediately. 


Ponder Trade Shifts 


Some 500 importing and exporting 
firms in the four chief ports suddenly 
sprang into feverish activity in an at- 
tempt to placate irate customers, get 
shipments moving out of warehouses as 
soon as possible, and to deliver goods 
tied up en route when the strike began. 
It remained to be seen how valid is the 
claim of officials of the foreign trade 
houses that many buyers of American 
products in the Orient have turned 
permanently to other sources of sup- 
ply, chiefly to Japan. 

Industrial firms, especially the 1000 
or so said to be directly affected by the 
strike, concentrated this week on plans 
for bringing output back to normal or, 


become serious in last 
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PAST THE CRISIS—The flood’s crest has passed Memphis (where Maj, ‘ 








of the U. S. Engineers shows Harry Hopkins the levee system) and ii sted 


are beginning to clear away the mud and debris. 


staff members and writers from other McGraw-Hill magazines ar: ing 
damage step by step, in Louisville, Cairo, Cincinnati, and the smaller rt 
From them will come an accurate picture of the damage done and the | 


in some cases, to increase it in the face 
of a deluge of orders. 

Lumber, one of the hardest hit of the 
industries on the Coast, since it de- 
pends to a large extent on coastal and 
intercoastal water transportation, began 
to climb back with rapidity to average 
levels. Production figures for the next 
few wecks will show impressive in- 
creases, and mills in the Northwest 
and California will be operating at ca- 
pacity for some time. Prices for lum- 
ber, which had risen because of in- 
creased transportation costs, showed 
signs of decreasing. This, in turn, 
opened the way for resumption of 
building activities. 


Agriculture Aided 

Important to all lines of business on 
the Coast is the fact that the thawing 
process will reach back into the hinter- 
lands where agriculture, with transpor- 
tation to foreign and intercoastal mar- 
kets cut off, has watched surpluses pile 
up and prices drop. The last straw was 
reached when buyers began to subtract 
from bids to farmers the cost of addi; 
tional insurance, interest and _ storage. 
Money has been decidedly tight in the 
rural areas and retail trade has suffered. 

There was a delighted rush last week 
to get ship space for the remaining 
marketable products of agriculture. It 
was believed that California fruit 
growers would be able to move enough 
to avert any serious carryovers. 

The oil industry in California pre- 
pared to resume exports of package 
products to foreign markets. During 
the strike, products were moving only 
in bulk tank lots on tankers. In the 
mining field, smelters which have been 
running at about 50° capacity, pre- 
pared for increased activity as supplies 
of high grade ore and concentrates 
started on their way from Soviet Russia, 


the Philippines and 
points. Mining machiner 
San Francisco warehou 
move out, 

In Los Angeles, rubber 
pared to hum again nov 
terials will be arriving 
East, sulphur from 1 
from the Southern 
mestic materials normally 1 
fornia by water). On 
exports of reclaimed 
land, and of scrap to Cl 
were resumed out of San |} 

The two large cane s 
San Francisco, the Calit 
waiian Sugar Refining Cor; 
ern Sugar Refinery, norma 
one-fifth of the U.S. o 
were linked with sources 
from which they import al 
tons of raw cane sugar a 
half the total crop of the 

Western fertilizer manu 
been cultivating markets 

hates and potash in Japa: 
by the strike from making 
they are laying plans to 

ground. Tanners resumed 
of surplus hides to foreign n 
of raw materials to leather g: 
ufacturers on the East Coast. 
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act 


Normal Operations Restored 


Paint and varnish produce: 
are 101 of them in the three ‘ 
states) planned to resume nor: 
ations as soon as the released 
return from the Orient with s 
the oils they use as raw mater 
23 plants that crush vegetable 
import annually about 380,000 
oil seeds and nuts through Coast 
notified customers that normal 
tion would soon be achieved. 
raw materials represent a large | 
the return cargoes of trans-Pacifi 
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TENING 4 finish fight with the 


REAI 

_jvcers of nationally advertised mer- 
pundise (BW —Feb6'37,p13), big dis 
sbutors—chains, voluntaries, depart 


vet stores, and mail order houses- 
. appraising their war strength. 

. Ay they are impressed with their 
Bric I . 
n power The most effective of 

e weapon which they boast is 
price advertising, and A. & 

shots in New Orleans pro- 
they say, just a vague idea of 


1€ 
Markham kind of a bombardment they 
ted citi lay down right at the point of 

8 Week » with counter cards, sinies and 
7 te BE ore displays, product labels, shopping 
b s advertisements, and—most per 


of all—word-of-mouth advice 

salesmen well-schooled in hard 

d merchandising. 

But essentially, if the impending 
materializes, chains and depart 
stores must place chief reliance 

These are the 

k troops of battle. What kind of 

sare they? What is their numer- 

What's been their rec- 
How will they 


their private brands. 
I 


trength ? 


nact mpaig ? 
1 pa ca npaigns 


up under fire? 
. 


Control the Only Difference 


1 the first place, they and the na- 
ly advertised brands of the big 
nufacturer are fundamentally the 
e kind of fighting man. Charles 
Vaughn of the Clover Farm Stores 
rp., national headquarters for the 
dly growing voluntary chain which 
has upwards of 2,500 member 
res, points out that “there is no 
thing 
to any other type of brand. All 
sands are privately owned, the only 
ference being that one type of brand 
owned by the manufacturer or pro 
er and the other is owned by the 


g as a ‘private’ brand as com- 





tributor - 


tankers afloat. 


have a gross tonnage of 15,500 tons. 
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»ivate Brands on Battle Line 


Backed by increasing consumer confidence, house 
labels will be main reliance of big distributors in 
expected conflict with national advertisers. 


Of the 40,285 manufacturing estab 
lishments in the food industry, as re 
by the Department of Con 


merce for 1933, only a handful boast 


ported 


nationally advertised brands of their 


own. The balance process goods for 





more restricted regional distrib 
either under their own labels or those 
of their wholesalers, or 
the requirements of the 
tributors To this general statement 
sources of branded £oods 
chains add three observations 
(1) Brand preicrences may shilt 


or be shifted 


about tne 


but total food consum 
Manufacturing oO 
will not diminish. As the president of 
one chain system put it It the so 
called national manufacturers continue 


to use the Robinson-Patman and fair 


' 


trade laws as a pretext for withholding 


tion and _ total 


the price concessions, and if we are 
consequently forced to place our met 
chandising power exclusively 
our own labels, the balance of power: 
within the industry may be affected but 
it is obvious that the industry as a 
It is merely a 


nanulacturer gets 


behind 


whole will not suffer. 
question of what 
the business.” 

(2) The few manufacturers of na- 
tionally advertised food and drug 
products have no monopoly on quality 
and their pretensions to special merit 
are unfounded. The head of one big 
drug chain points out that many of the 
nationally branded items and his own 
competitive products are manufactured 
to an identical United States Pharma 
copeeia standard. As for the proprietary 
products, their formulas are similar il 
not identical. s‘"The Opposition of pro 
prietary manufacturers,” he explains, 
“to any provision in the new food and 
drug bill requiring label declaration of 
ingredients springs from their fear of 


how the consumer might use an in 





BIGGEST—The S.S. Mobilgas, and her sister the Mobiloil are the largest sea-going 
Launched recently at the Sun Shipbuilding & Drydock Co., Chester, 
Pa, for the Socony-Vacuum Oil Co., Inc., they are additions to the fleet plying between 
the Gulf of Mexico and Atlantic ports. The ships are more than 500 ft. long, and 





Munitions Report 


Price control laws have created issues 
in the held of distribution that 
threaten to find solution only in open 
wartare between national advertisers 


and big distribut rs 
potenual fighting 


What is the 
strength of each adversar 

That question cannot be accurately 
answered simply by appeal to fact 
and figure, for attitude is a bie and 
intangible factor in the equati 
Business Week's exploration of the 
problem is consequently dictated by 
the realization that each camp can 
In this arti 
cle, as in its predecessor ot last 
week, the chain, the 
store, and the mail order executive 
speak again, for it is in their words 
that the urge to action lies The 
other side of the controversy is an 


best tell its own story 


department 


other bie story for another weck 











; 


reased facility to 


private brand formulas 

Big food distributors a tent t 
rest their case on tl Fed | { 
Commission investigator 
comparative quality of good ol 
1930 in inned vegetal it 
found that 60.3°7 of the 1 
ufacturers output graded far or ey 
tra standard Chains scored 
and voluntaries 69.2% In canned 
fruits, 84.2% of the national ad 


tisers’ goods graded fancy ot 


while chains and voluntaries rolled up 

I 
comparal le scores o! S8.9 4 and 
75% respe tively 


As a final answer to the propa ind 
that their private brands are sold of 
a price and not a quality ba 
food distributors ask why national ad 
vertisers have consistently oppos 1 
pulsory labeling of quality grades bot 
under NRA and the food and dr 
bill, while chains have supported tl 
proposal and the bigg« st ol tii 
(A. & P.) has voluntarily adopted t 


system 


National Private Brands 

(3) Some big chains have as wid 
distribution of their own lal § as na 
tional advertisers can claim; and, « 


cept for the all important item of wh 


controls the brands, the line of de 


cation between national and pri 


brands, in so far as consumer accept 
ance is con erned, grows N pr 
nounced every day Distril 


fond of pointing out that the 
selling brands of coffee today mov 
under A. & P.’s nationally known, and 
nationally advertised, private brands 
And as a further case study of how 
a successful business can be built ex 
clusively on house labels and how sheer 
merchandising effort can secure na 
tional distribution without national 
advertising, they point to the Jewel 
Tea Co. which in the 39 years of it 
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existence has never done a better busi 
ness than it is doing now, and in all 
that time has never handled any brands 
other than its own on its wagon routes. 

So strong is the consumer accept 
ance of private brands, say distributors, 
that they no longer apologetically offer 
their own labels as something ‘‘just as 
good,” nor do they exploit the price 
appeal alone. When buying an un- 
familiar item, customers frequently ask 
“what they have under their own 
label,” though the fact that shoppers in 
a great percentage of cases fail to 
specify any brand, either national or 
private, is an item that distributors are 
counting on heavily should their strug 
gle with the manufacturers come to a 
showdown. 


What Macy’s Has Done 


Classic example of what can be ac- 
complished in building confidence in 
a store and in its own house goods is 
afforded by R. H. Macy & Co. of New 
York, one of the most aggressive mer- 
chandisers of private brands and, 
significantly, the world’s largest de- 
partment store. It’s no myth that Macy 
customers ask for Macy goods; in 
some departments it is hard to find a 
nationally advertised product. 

The 80-year-old store began private 
branding operations early in its history, 
and, as Pres. Percy S. Straus points out, 
“Macy's private brands antedate many 
of the better-known national brands 
of today.” Conversely, many of the 
national trademarks that were best 
known three or four decades ago are 
today in partial eclipse, though the 
demand is still strong for some of the 
Macy goods that were established when 
laws governing the purity of ingredi- 
ents and sanitary conditions of manu- 
facture were limited in scope and when 
the store put its own name on stand- 
ard goods as a symbol for their grade 

“Today,” says Mr. Straus, “hardly a 
department of the 168 within the store 
has not some articles privately branded 
Our recent catalogue lists over 1,350 
different items; the total of private 
brand articles within the store runs 
into thousands Under the Macy 
trademarks—Supre-Macy, Mayflower, 
York House, Red Star, Sackville, Chan 
trey, and dozens of others—the con- 
sumer finds food products, drugs and 
toiletries, wines and liquors, clothing, 
household goods, tobacco, paints, and 
numerous other specialties, all checked 
by Macy's 10-year-old Bureau of Stand- 
ards—the oldest quality-control labora 
tory of its kind, I believe 


Up to National Advertiser 


“No exceptional advertising support 
has been given these items. A strong 
factor in their appeal is the consumer's 
knowledge that the heavy advertising 
and selling cost, which is loaded into 
the retail price of nationally advertised 
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goods, does not aftect Macy brands 
Whether this meager advertising is to 
be increased during 1937 will depend 
somewhat upon the action taken by 
manufacturers to fix resale prices at 
figures which increase the differential 
between the national brand and the 
private brand.” 

To which, Mr. Straus appends this 
significant commentary: 

“Macy's goods are distributed only 
through Macy's own stores, though 
considerable interest has been mani- 
fested by other stores in the possibility 
of their distribution in other territories 

Although chains have not been as 
aggressive as Macy's in developing a 


full line of house label merchandise. 


there has been a pronounced move in 
the past half dozen years to extend pri- 





Acm« 


NEW RECORDS FOR OLD—LV. S. Census 
Bureau installs special photographic equip- 
ment in anticipation of heavy demand for 
proofs of age requisite to future pay-offs 
under Social Security Laws. This camera 
is transferring census data from 1880 led- 
ger records to narrow strips of movie film 
after the modern bank check 
recording devices. William L. Austin, 
Director of the stands as Roy S. 
Hopkins, inventor, puts the micro-film out- 
fit through its paces. 


manner of 


Census, 


vate branding Operations as rapidly as 
possible into various product lines 
Thus, while Kroger’s 92 private brands 
were the greatest number FTC found 
in any chain in 1930, today there are 
quite a few grocery chains which boast 
an assortment exceeding 100, and the 
number is being expanded every day 
The growing consumer confidence in all 
private brands, as inspired by policies 
such as Macy's, would, it is argued, 
permit a rapid acceleration of private 
branding operations, should national ad- 
vertisers enforce a policy of customer 
selection and refuse to sell to chains 

a perfectly legal move as long as con 
spiracy could not be shown 


Althc 
the qua 


ugh big distri 


lity and accept 


vate brands, they ar: 


selves, 


consumer 


such gc 
been 
1930, | 


tributive 


brand r 
tial of 
15.7% 
26.5% 


Distr 


and 


the national 
about th« 
ods. That 
always 
‘TC found that 
efficiency of 
esulted in a n 
12.3% on x 
on drug | 
on cosmetics ar 
ibutors say that 


dozen years those diffe rer 


steadily 
the pas 


centuate 


trade 1: 


widened, and d 
t six months } 


-d the trend, for 


aws and the R 


Act have operated to 


level on 
have exerted 


they 
private 
tributor 


nationally ed 
air 
brand goods, | 
s into exclusive 


group buying, and other t 


lower 
goods. 


the 


Original net 
The resultant 


becoming so marked that 


yourself 


chains, where 


portunity for counter 
brands are moving faster 


Comr 
situatior 
mitted 


nenting on the cor 
1, one mail order 
in part the va 


national advertisers’ comp! 
pay the advertising bill 


sumer 


demand, and ther 


come along and exploit 
have built up.” 


“Can't 


“However,” he 


thesis f 


Match the Costs” 


ol sery 


ails to take account 


that our merchandising act 


importa 


ing demand. 
argument, 


nt as their advertisir 
But just for 
let’s take their 


face value for a minute. | 
short of explaining the diffe 


tween 


distributors. 


ceutical 


market not so long ago 


viostero 


their brands and th 


For example 

house put a new prod 
hali 
One hund: 


| added. 


capsules cost $3.79 down at 
drug store, and that’s about 


they come. 


and ou 
identica 
$1.12. 


We have our ow: 
tells 
100 cap 


ir laboratory 
l—selling at 


“Sure, we're capitalizing t 


extent 


on the advertising w 


pharmaceutical house is doing t 


larize t 


But ever 


he product. 


manufacturer weren't plowing 
mark-up back into advertising, 
be shaving his prices by 10° « 


Marketi 


through 


ng his product as | 


jobbers, wholesalers, 


thousand little independents, « 


whom 
possibly 


costs 





must take his split, h 
match the big distri 








atch Your lire 
ileage Jump! 
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WITH THESE TOUGHER, 
STURDIER TIRES FOR 


YOUR TRUCKS 


Yes, you CAN cut your tire costs and cut | 






them plenty. Truck operators everywhere 


have proved it. Hundreds of them. 


Why? Because Goodyear in addition to 
y y 
giving you construction features superior to 









those in any other make of tire, gives you a 






tire specially built for the exact type of service 






your trucks perform. 






Just how much increase in mileage can you 






expect? That depends upon the nature of 






your particular operations — the severity of 






service. But you WILL get an increase — 






WILL cut your tire costs— WILL save money. 






Investigate! 







THE GOODYEAR TIRE & RUBBER CO., Inc. 
AKRON, OHIO 


GOOD *YEAR 
TRUCK TIRES 
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Again Call Money Gives Tipoff 


It resumes its old significant role as bank reserves 


decline. 


If call money rates soon go up, business 


money will follow in a little while. 


WatcH call money rates! They've 
become meaningful again. 
To the average industrialist, buried 


desk-deep in production, sales, and in- 
ventory statistics, call money is a thing 
apart—something that those fidgety 
speculators use; something that has no 
hoors bearing on his business. 

That, like so many homespun con- 


c 


clusions, is as true-to-life as an 
Horatio Alger novelette. Call money 
rates have a direct relationship to 


business, sensitive as they are to minute 
changes in the supply and demand for 
credit. And now that the Federal Re- 
serve Board has taken up the slack in 
excess reserves, what banks charge for 
call money will have a direct bearing 
on what business will have to pay when 
it tries to borrow. 


May Raise Rates Soon 


Some time this month, New York 
City banks may inform the speculator 
that he will have to pay a higher freight 
for funds. It won't be hard to convey 
this information and enforce it. 


to 





























Through the Clearing House, New 
York banks raise or lower the rate for 
stock exchange funds almost at will. 
They have a virtuai monopoly. 

Yet despite this cartelization, rates 
on call loans are sensitive. They vary 
immediately and inversely with the re- 
serves of member banks. If reserves 
go down, call money rates go up; if 
reserves increase, call rates go down. 

The reason: call money is what the 
banks have left over after they have 
met the requirements of their com 
mercial borrowers; who come first and 
who usually get a lower-than-call rate 
if they are in A-1 standing. 

That is how it happened that in 
1928 and 1929, industry was able to 


get commercial credit at 6%, when 
call money was scarce on the New 
York Stock Exchange at 10% to 
20%. The banking rule was: ‘‘Busi- 
ness clients first.” 

In other words call money repre- 


sents ‘marginal funds”—the funds that 
business is not using. Therefore any 
change in supply or demand is in- 


Let 


WROUGHT 


IRON 


@ Make your next smokestack wrought iron. 
Wrought iron not only lasts longer — 20 to 
30 years instead of 6 or 8 years — but it 
requires less maintenance, takes and retains 
paint better, does not embrittle due to sway 
motion. Tell your engineers to write for special 
report, “The Use of Wrought Iron in Flue Gas 
Conductors,” which contains ample proof of 
wrought iron’s long life and greater economy. 
A. M. Byers Company. Established 1864.) 
Pittsburgh, Boston, New York, Philadelphia, | 


BYERS 


Washington, Chicago, 
St. Lovis, Houston, 
San Francisco, Seattie. 


GENUINE WROUGHT IRON TUBULAR AND FLAT ROLLED PRODUCTS 


Specify Byers Genuine Wrought Iron Pipe for corrosive services and Byers Steel Pipe for your other requirements 





| Treasury. 


| will cut reserves. 


| stantaneously 





| the ante to 1%. 





and 
in interest rates, A: 
to call money—its uy 
an index of what in ¢ 
to commercial money 
Thus, in recent year 
made little or no d n 
and when excess reser 
above $3,000,000.0( 
money was 
In April, 1935, call 
ging at 100: five n 
November, the banks 
were hardly coverin 
costs, and shoved the cd 
and in June, 1936, j 
50% rise in reserve fr 
banks became even br 
There 
But 


as che ip 


} 
I 


held ever since. 
getting restive. 
Rise Seems Inevitable 
True the Federal Reserve B 
the Treasury have emph 
want money to remain 
rise in short-term rates se 
after excess reserves of n r } 
are washed down to $5 
May 1, when the Reserve boost ¢ 
its full toll of reserves (BW ~} 
>>. 
p22;57). 
There is nothing especi 


ous about the close relationship 
| tween call money rates and bank ; 
| serves. In each of the large New Y { 
banks, one officer is responsible f 
maintaining the bank’s reserve p ' 
up to requirements. To him, each d 

comes a stream ol 


information: } ' 
much is loaned out to business: | 
much money is out on call; how + 
bank’s deposits stand at the 


Reserve. In addition, there 


| specific data regarding the 


inquiries for commercial loans 
And when and if the bank 

danger of running low in its reser 

this official looks for a means of 


storing the balance. The easiest w 
is to call loans extended to broker 
Immediately, call money tends 
tighten. There are other ways, 
| course, to adjust reserves—such as 1 


| discounting at the Federal Reserve, 


|a month 


selling government bonds or 
ances—but the quickest 


withdraw funds from the call marke 


Mar. 15 Will Be Test 


The test of the money market is on! 
away. On Mar. 

come taxes are due. Funds will bk 
withdrawn from banks and paid to 
This will produce tensior 
And just before that, on Mar. 
163% boost in reserve requirements 


Way 














Therefore, what New York banks do 
on call money rates will be an indicator 
on commercial loan rates, becaus 
money and business money in the pas 
have fluctuated in close relationship 
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Burroughs 












PAYROLL 


RECORDS in 1 WRITING 





BoTHE PAYROLL 


The complete payroll and check register in one unit shows the 
gross pay, all deductions, and the net pay for all employees. 


i COM PLE TE Separate totals for all columns accumulate automatically. 
~F, , 
Complete individual progressive record for each employee shows 
Sitti 4 time worked, gross earnings, deductions, and net pay for any 
cae and all periods. Provides information needed for old age benefits, 
} t Y unemployment insurance, and income tax reports. 
New Y . 
mapa ’S STATEMENT 
= . ; > EMPLOYEE ATEMEN 
vc posit 
¥ gs This receipt for deductions, which the law requires be given to 
Sass fe" each employee at each pay period, also shows the individual's 
’ rv a . ; gross earnings, all deductions, and net pay. It can be retained 
Ber ’ permanently by the employee. 


me PAY CHECK or pay envelope 
ata 















Since the check or pay envelope is written with the above three 
records, the amount is in perfect accord with these records. 


broker LOWE R These four payroll records can be produced as one fast job 


on any one of the many new payroll machines Burroughs 
provides especially for this work. Regardless of the size of 


serve. of COsT your payroll, or the nature of your payroll handling 
accept problem—these new machines can bring to you the sub- 


stantial savings in time and money they are bringing to 









fie many concerns in all lines of business. It will pay you to 
investigate. For quick action, telephone your local Bur- 
es. roughs office or wire direct today. Or mail the coupon. 
I 
. SEND FOR THIS NEW PAYROLL FOLDER! 
} e © 
: : BURROUGHS ADDING MACHINE COMPANY, 6022 SECOND BLVD., DETROIT, MICH. & 
° Send me the new folder ‘‘Modern Payroll Methods’’—which includes illustrations of forms > 
al : for compiling figures required by the Social Security Act. . 
cS « - 
‘ Name Type of Business : 
: Address : 
; a i —— rr TTT TTTTiTTiTiitiiiiiitiiliritiiTiiteerrrreee 
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Up Goes Money in Circulation 
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LESS BUSINESS, MORE MONEY—That’s the funny thing about cash in circulation 
(BW—Jan30'37,p16). During the depression, hoarded dollars accounted for the in- 
crease in money in use. Then, after the bank holiday, cash came out of hiding. 
But in 1935 and 1936, money in circulation started up all over again. And the strange 
part of it is that the percentage of big bills—$50 to $10,000—to total currency is not 
much lower than it was during the bank holiday, when hoarding was at its peak. 
One reason: some state treasurers are required by law to keep funds on deposit at 
stipulated interest rates. But banks are not paying the stipulated rates. Therefore, 


the states must keep their funds in cash. 


with business money a shade lower 
(because commercial paper is redis 
countable at the Reserve Banks). But 
the spread between the two kinds of 
money seldom has been great. And 
that is why call money rates (now that 
the Reserve has taken up the slack in 
excess reserves) are an important cue 
to business men: a cue to what short- 
term money is likely to cost and to ease 
or stringency in money markets. 


Dressing up Ragtime 
Garment industry plans to 


hitch its dresses to popular 
songs to protect their design. 


White the crusade of the Fashion 
Originators’ Guild goes marching on, 
one group in the garment industry 1s 
working with the Music Publishers’ 


Protective Association to evolve a new 
and even more sure defense against 
design piracy. Germ of the idea is 
the naming of individual dress models 
after popular songs. The powerful 
copyright laws which stand behind 
the music publishing industry would 
prevent the use of a song's title by 
anyone other than the manufacturer to 
whom it was assigned for an exclusive 
model. 

While this earnest group puzzles 
over knotty problems of rates and roy- 
alties and how to prevent the un- 
timely demise of a good model that 
is tied to a quickly murdered theme 
song, others in the industry contem- 
plate the sales potentialities of an “I 
Can't Give You Anything But Love, 
Baby” model and a “Stumbling” or 
“You Do the Darnedest Things” 
dress. The new merchandising ma- 
chinery is scheduled for next fall 


AFTER a 


ciated Merchandising « 
settled its differences 
Originators’ Guild of 


last week 


cards” of the 17 which 
issued against I 
stores in the A.M.C. rt 
the stores again to s¢ 

ments from Guild man 


Start of the Scrap 


The fight arose 
the Guild attempted to 
sign protection policies 
factured for 
ranges under $10.75 
stores protested that su 
aimed not at design pro 
price protection, for the « 
discounts and concessions 
big retailers to cut prices 
parcel of a Guild cont 
manufacturers and dealers 
Guild policies worked no 
the upper price brackets, t 
tion to dresses retailing 
$10.75 would, the A.M. 
tended, tie their hands in 
with the women’s clothing 
obtain their models 
controlled manufacturers 
the Guild's fair practice pris 

The Guild stuck by its 
ever, and red-carded 
those outlets that refused to { 
with the new 
brought by the Filene and \ 
of Boston failed to establis! 
of damage resulting from F.O. 
allegedly illegal actions in 


trade. The 
10 months. 


What About A.M.C. Models? 


Now the A.M.C. has returt 
fold, giving the Guild an 
victory, according to Maurice 
its chairman. 
13,000 retailers are not so s 
wonder, for example, if son 
standing might not have been 
to prevent the Guild from 
its policies further down into 
volume field, say below 
permit discreet price-shaving by 
stores when occasionally ne 
meet chain co 
pointed out, had one potent |! 
lever in the system it devised 
the embargo for the design of 
models and their production 
Guild garment 
offering of these dresses by A 
free of design and price restri 
to other retailers was a slight but 
ing threat to the Guild struct 


Fashion Guild Pe... 


Department stor; 
some dress manut 
der what real tern 
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manufacturers 
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On be Diamond = balec of Voice Writing 





Industry all over the world reports the 
Ediphone Adds 20% to 50% to Business Capacity! 


elton 
You oa rganizgel 


o use the Ediphowe 


 ganetoae % 
8 invite thing” Plan 


i 
eyou-Pay-N° 


on the 








he genius of Thomas A. Edison has manifested itself in 
vays. Among his great contributions to the smoother, 
ifter conduct of business has been the miracle of Voice 
Writing .. . born sixty years ago. 
\s the tempo of business raced faster and faster . . . as 
e factor of time grew more vital . . . the Ediphone 
e more valuable to executives. Today . . . with its 
improvements . . . it is an A B C of the successful 
ss man’s equipment (providing Added Business 
icity )—as simple to use as a telephone. 


| business has voiced its approval of j J 


Writing by writing ever-increasing ( 
ers for the Pro-technic Ediphone! FE 


With an Ediphone, you can simplify, 


A 
2 
‘ 





regulate, your responsibilities. Correspondence 
inter-ofhce memoranda are written at the ver 
you are ready to dictate. Important matters are neve 
forgotten, The development of new accounts is given th 
personal attention it warrants. The completion of your 
business day sees the completion of your business. And all 
this is accomplished with less effort! 
Executives are invited to Voice-Write with the I diphone 
in their office on the “You-Pay-Nothing” Plan, and r quest 
a free copy of Professor H | Hollis 
worth’s booklet, “Using Your Head.” For 
details, phone The Edi- 
phone, Your City, or ae 


address Desk BW-17. westorance x j.usa 
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How Business Uses Trailers 


Manufacturers send merchandise displays |irec, , sitche 
. al . : ) 
retailers. Stores use trailers to sell from 


door to 
door. Appliance makers are big users. 

Stores on wheels are merrily rolling coaches in suburban and to 

along the highways of almost all 48 sell from door to do 

States, carrying the manufacturer's sales ing employed to the 





I 


message and merchandise displays di ices direct to the publi 
rectly to the retailer's door in the example, has a fully-eq ny 
smaller cities and villages. The num- a trailer which is trans; und 
ber is growing rapidly, as factories patients, so that they 1 ; for 
grasp the far-reaching implications of the office in the city  Hetroil 
this revolution in selling methods and There appears to be twice fe 
visualize its possibilities for increasing uses to which commer ——, 
sales. be put. They have 1 fait 
The movement isn’t confined to at into broadcasting units ar boyse ha 
tempts of manufacturers to reach retail into Red Cross  statior vn emer 
dealers, but spreads over into strictly graphic studios, into a "} gtati 
retail circles, with department stores shops and ticket wagon 
and appliance dealers using display and carnivals. As one ps-| 
has said, “They are ray t 0 
for themselves a sizable narts Ol 
DRUMMERS, 1937—Trailers, first built to "Mt niche in the con r be 
haul freight, zoomed into the second phase today. 1S 


of development last year as homes on Time-honored tradition ; 


wheels. Now comes a third phase: mobile the “drummer” who ma hice W 
sample rooms for wholesaler and manu- towns should travel by tr ewrit 
facturer displays. And in the offing are times in late years by car Feder 


Gedeed retail stores i ailers. , 
full-fledged retail stores in trailer set up a display in a 


room or carried a sample ~ 
ELECTRIC FANS—Displayed to empha- merchandise to the dealer These $ 


size their styling, a line of electric fans  oo14 from a catalogue sh 





in a Schelbro commercial trailer is counted , 
. ture of his products. 1 
upon to increase sales (top of page). ; - 
trip to the hotel by the r cs 
haps with a drink on the 
FOR SPORTSMEN—Pierce- ,*"P° 
bait) or the task of selling y ) pt 


Arrow, long an important 
name in the automobile in- 
dustry, has introduced a de 
luxe showroom trailer. Used Right at the Customer’s Door 
for a display of guns and Let’s look in on the new 
sports goods (next below! doing business. The facto 


out a lequate sales equipmeé [ 
















































it is counted on to impress sentative pulls up to the reta : he 
dealers. , 
in a coupé hauling a disp! 
4 ; In the coach, neatly arrang en 
FOR BOAT ENTHUSIASTS attractive setting, is a con 
—with spring just ahead, ; fl 
. wp *. ws of merchandise for the retailer's 
new model Evinrude out- Com 
' sonal inspection. It is as t 
voard motors are taken by Mi 
Covered Wagon trailer (left) i ailer had gone directl y 0 ee 
on a trip around the sales tory. W hen he finds t time to 
cireuit along the Eastern the merchandise, he steps into fs 
seaboard and inland lake coach and the factory man has g 
cities. divided attention. It takes no vat 
Bu NN k . ~ 
—— time than the old method, it is are 
A and the dealer knows exactly C 
SAF is getting (and generally ord pe 
wi ow ew weew SilWIi bil LABU th n he ae | to) : 
*| Biggest users of display coaches » 
UTICA TOOLS electric household appliance 
’ : turers, who are taking their 
ARE A STEP AHEA , machines, radios, refrigerator 
i = t . ; C] 
a kitchen appliances directly to the do 
of their trade. The A.B.C. W g . 





has 400 coaches 


Co. 








; ’ : & : 4 Machine 


Too (0 : 
UTICA DROP FORGE & ‘f IT BEATS A CATALOG—With a stock 
Te a of sample tools in tow in a Silver Dom 
coach (left), Utiea’s salesman boa 
advantage over competitors armed on 
with brief cases and catalogs. 
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turors and by dealers in house- coach sale to a big company often has ? 
sellit g General Electric has meant repeat business. Fleet sales usu 
> 4 fleet of over 50 model elec- ally are solicited directly by the traile: 
'Iree} to chens to call on public utility builder or by large distributors The ~~ += — = | F 
1 doe nies. Hecht's Baltimore depart- small fry are left to the local dealers TTttie: t 
or ty sore sends out an electric appli- to handle. baa e+? 7. the 
a ed up in a display coach, The trailer industry has grown pretty F747 be 6 +4 tt 
cew of nine salesmen sell direct much like Topsy. House trailers came = 
oe first, followed by commercial trailers o-o ON «Ph «Eb e+ 4 
Some trailer manufacturers are now b . 
lan’ Inge nious Uses ginning to realize the importance ol the , H ‘ . t t + + ’ ; ‘ 
+ the appliance field is only one commercial market, and believe it offers et-i ; - - ; | 
many 0 rkets. There are traveling them their biggest sales opportunity : > 
ind shoe repair shops, delivery in metropolitan areas. It also gives $ % 
. for retail stores (Ridley Cleaners them a chance to get away from the ‘ ; Y | 
Detroit have had delivery trailers in _ helter-skelter competition in house trail : ' 
nice for over two years), concession ers and to specialize. What is morc 
kgons which follow street carnivals ot all trailer makers gree with Roger 
fairs. A large pharmaceutical Babson that in another decade or two 
house has turned a display coach into half our population will be nomads 
emergency hospital unit and first- roaming the countryside in trailers 
sation and is sending it around They believe the trailer business, after 
» country as a good- will builder. its initial hectic rush, will settle down 
lips Jones has acq uired 10 custom- to a modest volume, and display coaches 
commercial trailers to go into may prove to be their bread-and-b 
surts of the country where dealers ter trade. In fact, more than one com 
er before have seen a full line of its pany calls it that now, and is content 
men's furnishings. Equipment in- tg concentrate its energies on the com 
les a modern display room, sales mercial market. 
e with big easy chairs, desk, and 
He Feleral Motor Truck has a new PAINTING THE TOWN—Boydell Bros. 
| It is going out for department takes its paints and varnishes in one of 
‘ ree 2 Covered Wagon Co.'s trailers to hardware 
res as part of its dealer outlets. dealers throughout the country (top) 
, wee These stores can demonstrate the com- Color cards, showing what each paint 
rcial possibilities of trailers by us- looks like when it dries, add convincing 
g them in conjunction with door-to- reality to the canned goods display. 
‘f / sclng in suburban and tural SHOES—Neighborhood dealers waste no 
” Trailers have been converted leather traveling to display rooms when 
to portable offices for contractors ON they ean inspect the latest styles in foot- 
job, serving also as emergency living wear right at the store door. The new , [ 
urters. Im such cases the dinette end line of fall models is effectively shown 
Door ind the galley furniture of the house _ in a Pierce-Arrow trailer (next below). 
| r are retained and the office put HE LAST WORD—A Travel Palace 
: the living room end. Many display coach affords spacious accommodation for 
rs ‘ hes, in fact, are equipped so that a carefully styled display of caskets. Un- 
lssmen can have living quarters at dertakers find various designs built right 
1 in an ne end, thus being relieved of hotel ex- into the side of the coach (right). 
oo = AND TELLING "EM, TOO—Loudspeaker 
> pet. : equipped trailer (below) calls attention to 
gh the Complete Dental Office a ‘display of electric power units for a , 
ie fac Miscellaneous uses of display coaches and home. Covered Wagon Co., itself a 
0k over ire almost unlimited. They are adapted pioneer in camping and touring trailers 
to ¢ for field work by engineers, for lend- earries Pioneer Gen-E-Motor Corp’s mes- 
his uy ng libraries, educational exhibits. The  *%8 of modernization to farm and small 
10 mor novie le have found them con- ‘°™" 4fe3* (right). | 
| ie people have | 
rimed enient as “‘on the lot” dressing rooms. - 
what he The Indiana State Board of Health has 
rs more i special trailer, operated by the Indiana 
University School of Dentistry, which . a i/* 
$a provides clinical service ildren 
wide clinical service for childrer ALL THE oy YOU NEED ; . 





lanuf n the smaller towns. It has all the > vs 
washing equipment found in a modern dental By v. & eV7" ——r 
af othce and is equipped with special - 7 meet Cub 
ie do shock absorbers to protect delicate in- = of e o0w 


hing struments while en route. S PIONEER GEN- E- MOTOR CORP 


cr us Most commercial trailers are sold as 
ells (chassis and body without any . 
> uipment inside). The user has a han Pont 
wee «al cabinet maker design and build art the towch 
ot a lving or other equipment according Wa fidlon 
| only to S particular needs, or the trailer 


ilde st may do it himself. One display 
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Chicago Stores’ NRA 


Leading stores go on 40-hour 
week, and two of them an- 
nounce minimum wage of $15. 
































IN Chicago this week three big Stat 
Street department stores, including two 
of four large stores selling quality met 
chandise, cut working hours of sales 
and clerical employees from 46} to 40 
hours a week, restoring the old NRA 
working week without reducing wages. 
The two stores in the quality merchan- 
dise group were Marshall Field & Co 
and Mandel Brothers. The third store 
was The Fair. 
At the same time, Carson, Pirie, 
Scott & Co., retailers of quality mer- 
chandise, opened their doors at 9:30 
a.m., and closed them at 5:30 p-m. 
(the hours kept by the other threc), 
but made no claim that the change 
meant a 40-hour week. On the face of 
Carson’s announcement, which company 
officials did not enlarge upon, the new 
program meant a 42-hour week for that 
store, allowing for the hour employees 
took for lunch. Officials of the other 
three companies explained that the 40- 
hour week was attained by staggering 
hours of work. At The Fair, for ex 
ample, one shift of employees came to 
work at 9:30 and sold things till 5, 
with an hour for lunch: another came 
to work at 10 and sold things till 5:30, 
with an hour to eat and loaf in. 
Distance and habit having condi- 
tioned residents of suburbs and outly- 
ing sections to Saturday night buying, 
the 40-hour week did not apply to 
Field's Evanston, Lake Forest, or Oak 
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Park stores, or 
Oak Park and 


c 


INESS WEEK 


to The Fair's stores in 


work, covered the 


on Milwaukee Avenue, cisely; they credited 


in Chicago. These stores will be open cipitating the mo 
turday evenings, necessitating 


a announcement for 
longer working week. The Field man- 


others time to act. T} 


agement, however, said 90°) of their printed by any C 


employees would work a 40-hour week. 
10%, including em- 
ployees of suburban stores, engineers, 
yse hours cannot be re- 
duced uniformly because of service re- 
seg will receive 
c 


The remaining 


and others wh« 


ing benefits,” the company adde 


No Wages Cut 


paper advertise 


would be red 


maintained NRA wages, without bene 


fit of the Blue E 

Announcements of the new schedule 
produced some interesting newspaper 
reactions. Field’s grabbed the lion's 
share of the publicity when the store’s 
and publicity depart- 


ment telephoned city and financial edi- 


alert advertising 


agle. 


tors and said that James O. McKinsey, 


board chairman, 


would see reporters 


and had an important announcement 


to make. The A 


merican, Hearst paper, 


checked other stores and printed the 
whole story compactly. But Col. Frank 
Knox’s Daily News, bulky, well-writ- 


ten aristocrat of 


the afternoon field, 


gave Field's a column in its financial 
section, and isnored the others. 
Morning papers, with more time to 


















































































































































































































TINKER TO EVERS 
TO CHANCE—Some- 
what like the old in- 
field combination, the 
Baird “Telecamera,” 
newly installed in 
London’s Alexandra 
Palace television sta- 
tion, circumvents dif- 
ficulties seemingly in- 
herent in direct tele- 
vising of action. Movie 
camera (upper right) 
shoots pictures of ac- 
tion and, while still 
shooting, delivers film 
through the hollow 
standard into develop- 
ing tank, washer, and 
fixing tank. Only 
thirty seconds after 
the particular bit of 
action, the same film 
is coursing through 
the television scanner 
(upper middle) and 

being received by tele- 

lookers on their tele- 
vision receiver . The 

telecamera also re- 
cords and _ delivers 
sound with the action. 


“substantial re 
uctions in hours or other con 


eo. 


Ficld’s and Mandel’s said in news- 
ments that no wages 
uced, and announced 
establishment of a minimum, starting 
wage of $15 a week. Carson's said no 
wages would be reduced. The Fair 
pointed proudly to the fact that it had 


however, was the fact 
shakeup were = sales) 
tongues. The tongues 


} r 


big store, saying the 
as high wages as 
worked employees 
ficials of various 
things over and went 
company huddles. Fi 
ing up their minds 
cthers of what they w 
Mandel’s, The Fair 
hopped, too. Others 
huddles when the new 
expected to jump soon, 





Expect No Steel Rise 


Prices in second quarter prot 


ably won't go up, be 
demands would follo, 


Despite all the talk abs 
prices for second quarter 
authoritative sources are 
quotations won't be tamper 
true that raw materials 
climbing and labor is , 
creasing share of the ste« 
there is an excellent reason 
Apr. 1 would not be pr 
would provide fuel for 
ganda in behalf of higher 
mills get more money for 
ucts, workers will demand 
The best thing to do, say 
executives, is to maintain th 
awhile. 

If John L. Lewis comes to 
the steel industry in the spri 
wages are sure to be includ 
the C.I.O.’s demands ($5 a d 
mum already has been asked of ‘ 
gie by a group of employe« 
tives). If wages should be 
on, then is the time to in 
prices again. Anyway mills 
got through putting into effe 
up of prices; a second on toy 


r 


first probably would bring p 
squawks from consumers 

Should the threat of a first-r1 
strike become ominous in 
month, there will be a rush by 
to get in stocks to tide then 
possible mill shutdown period 
steel users have quietly been pr 
for such an emergency. The 
like Ford and Chrysler, are « 
more steel in stock than in year 
steel people actually don’t kn 
much steel recently bought is for 
use “just in case.” They belie 
of it is being fabricated immed 
upon receipt, but they wouldn't 
to that on a Bible 


Wage 


POR Ce 
ve labe 
nvent! 

Vonte I 
ng apt 
pe, ar 
said ' 
is als 
ments t 
jes. di 
, small 
tender 
there 1 
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whatever it may be. 











HING N (Busine rss Week Bu- 

One of the most rambunctious 
ernment commissions that 
It the chill of White House 
is the Federal Trade Com- 
nose was 


Ever since its 

Gen. Johnson’s Blue Eagle, 

ssion has set out to make a 
for itself, and thanks to 
nt siness of leaving no stone 
ned, is ready to cash in. 
Administration policy favors vol- 
wv codes aS a means of reviving 
ples striven for by NRA, the Trade 
protier its code ma 
d point to a considerable 
nber of industries seeking trade 
agreements. If strict enforce- 
f the anti-trust laws becomes the 
f the day, the commission can 
‘e numerous cases in which prosecu- 
n of alleged price-fixing conspiracies 
its advertised specialty. 
The commission isn’t particular. It 
atters not that the movement towards 
niform prices which commenced under 


OTM 


NRA is emphasized by the Robinson- 


now, 


mission can 


n 
ill 







FOR CONSUMERS—Typical of informa- 
ve labels exhibited by canners at Chicago 
mvention are those for Libby and Del 
Monte brands. Advocates of quality grad- 
ing applaud the full data on quantity, 
wpe, and size, but they ask why nothing 
: said about tenderness. Canners explain 
| is almost impossible to devise measure- 
ments that will be fair to different varie- 
ties, different growing conditions. Thus, 
a small grain corn might be as young and 
tender as a large grain corn, but because 
there is more skin around each kernel, 
tests will show a greater proportion of 
insoluble solids. 










FTC Gets All Set to Cash In 


{mbitious commission is ready with reasons why it 
chould administer Roosevelt's new business policy. 
Also pushes bill of its own. 


BUSINESS WEEK 


Old codes are not accepted 


Patman Act pt 
in extenuation by the Trade Commis 
It had no love for NRA and it 
vertical price 
R-P act 


= 


} . j ‘ J 
horizontal price-fixing between maker 


sion. 
draws the line between 
fixing sanctioned by the and 
and maker, dealer and dealer. 

In several months past the Trad 
Commission cracked down on 
numerous groups that, for good or ill, 
are trying to their business 
including the Retail Furniture Dealers’ 
Association of St Louis, Fashion 
Originators’ Guild of America, Calli- 
fornia Lumbermen’s Council: General 
Electric, Westinghouse Electric, and 
other manufacturers of turbo g£encrators 
and condensers; National Standard 
Parts Association et al., charged with 
price fixing of automobile parts and 
accessories; the Water Works Valve 
and Hydrant Group of the Valve and 
Fittings Institute; Crayon, Water-Color 
and Craft Institute, and various manu 
facturers; the Mctal Window Institute, 
and several of the leading distillers. 

It has been suggested that the com- 
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MODERNIZE 
YOUR OFFICE 
TO INCREASE 
YOUR PROFITS 
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THE DUMMY TALKS 





@ When advertising 
playing cards are 
used, even the 
dummy talks. Your 
advertising message, trade-mark, or pro- 
duct on the back of each card is a con- 
tinual reminder of what you have to sell. 


@ A real estate and insurance man writes: 
“During the last year I have had an in- 
crease of 150% in the use of these playing 
cards. I'm reordering because they are a 
valuable help in building up my business.” 
Write on your business stationery for 
Free booklet “The Winning Hand,” 


—ways of using advertising playing 
cards to increase your business. 







Headquarters for 
Advertising Playing Cards 


BROWN & BIGELOW 


j 
emembrance Idvertising 


MINNESOTA 


T MAIL 
LATHER 


THE WORLD WITH A 


FENCE AROUND IT... 





The Spirit of Service would be willing 
at Hotel Lennox in St. Louis 


You'll find more than the comforts of home in 
this outstanding Downtown hotel. Comfortable 
accommodations, fine food and drink, excellent 
service. 50°% of all rooms $3.50 or less, single; 


$5.00 or less, double. 





Hotel Mayfair—One Block Away—U'nder Same Management 





BUSINESS WEEK 
mussion’s object in drumming 
much litigation is to make it so hot for 
business that it will accept with open 
arms any law that offers a new dispen- 
sation. There are many concerns which 
believe that the NRA wasn’t so bad 
after all, and it’s possible that the com 
mission will agree with them if, nex 
time, it is the administrative agency 

May Be Taken Over 

The commission generally can be 
said to operate by sufferance of the 
Department of Justice but it is doubtful 
whether the commission’s policy of 
aggressiveness had its inception at the 
White House. One fly in the commis- 
sion’s ointment now is that if the gov- 
ernment establishment is reorganized 
along the lines of Roosevelt's plan, it 
might be attached to the Justice Depart 
ment. Another is that it is so busy busy- 
bodying, by direction of Congress or on 
its own hook, that it’s always hard up. 

Besides trying to live up to its idea 
of its own importance, the commission 
is trying to live down a past in which 
its prestige was not conspicuous, partly 
because the ambiguous law by which it 
was sired is a headache for the enforc- 
ing agency. The commission is seeking 
now to overcome the damage done by 
the Supreme Court’s decision in the 
celebrated Raladam in 1931, in 
which it was chided for assuming that 
it had jurisdiction without proving that 
competitors of the respondent were 
injured. In a new order against the 
concern last week the commission seeks 
to supply this evidence but, in the mean 
time, it is again pushing its bill in 
Congress to give it blanket authority 
to proceed against deceptive acts and 
practices without having to show injury 
to competitors 


Change of Mind 


In presenting its case for this expan- 
sion of its power, FTC declares in its 
last annual report that “in many cases 
it is very difficult if not impossible to 
show a specific injury to competitors.” 
Critics find this point of view at in- 
teresting variance with that which Judge 
Ewin Davis of the commission de- 
veloped at hearings on the Food and 
Drug Bill before a House subcommittee 
in August of 1935. FTC at that time 
was anxious to prevent the Food & 
Drug Administration from obtaining 
jurisdiction over false advertising of 
foods and drugs, and Judge Davis testi- 
fied that “it is the rarest case in the 
world, if it ever exists, where the con- 
suming public is adversely affected by 
false or misleading advertisements that 
a competitor is not also affected, and, 
consequently, we would have the re- 
quisite showing of competition.” 
Referring specifically to the Raladam 
decision, he branded as “unsubstantial” 
the charge that FTC was handicapped 
by having to prove competition, and 


up so 


case 
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Annual Earning. 
(Second Inst» 


Company : 
= 4 
Industrials 
American Chicle $3 
American Steel Foun- 

dries 
American Woolen 
Arlington Mills 72 
Atlas Powder 1.4 
Belding Heminway 5 
Bethlehem Stee! 13.9 
| Bigelow-Sanford 

| Carpet 1.672 
Boston Herald- 

Traveler ) 
Bristol-Myers 2,27 
Buckeye Steel Castings 882 
Butler Brothers 1.908 
Chicago Towel 70 
Consolidated Paper 1, 363 
Continental Baking 3,502 
Deere & Co 11,601 
Detroit Steel Products 87 
Devoe & Raynolds 707 
E, I, duPont 

deNemours 89, 884 
Freeport Sulphur 2,008 
General Cigar 1,803 
Goldblatt Brothers 2,1 
Harbison-Walker 

Refractories 3.459 
Hercules Powder 4,284 
Industrial Rayon 1, 3 
Inland Steel 12, 889 
Mathieson Alkali 

| Works , 628 
McGraw-Hill 

Publishing 55 
Merchants & Miners 

Transportation 686 
Minneapolis-Honey- 

well Regulator 3,082 
Mohawk Carpet Mills 1,262 
Murphy, G. C 2,945 
National Steel 12,542 
Ohio Brass. . 918 
Parker Rust Proof 1,082 

Pennsylvania Salt Mfg 1,589 
Purity Bakeries 690 
Reliance Mfg. of 

Illinois 967 
Republic Steel », 587 
Richman Brothers 2,227 
Safeway Stores 4,156 
Scotten, Dillon 560 
Spalding, A. G., & 

Brothers d 912 
Standard Brands 14,727 
Sun Oil 7,564 
Sunshine Mining 3,967 
Superior Oil 1,068 
Ward Baking see 1,839 

< Snail 
=o r jetate 15,099 
| Woolworth, F. W... 32,625 
Youngstown Sheet & 

Tube 10, 565 

Yukon Gold 1,045 
Utilities 
Bangor Hydro-Electric 634 
| Connecticut Power 1,74! 
Consol. Gas, Elec. Lt., 
Power (Balt. 6,395 
Eastern Utilities . 

Associates 1,856 
Engineers Public 

Service 2,946 
Hartford Electric Light 2,55! 
Pacific Lighting 7,419 
Twin City Rapid 

Transit 649 
d— deficit. ‘Losstoprofit. * 
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ressmen that — there 
all on that score.” 


tifficul'y at 
; bow, 


er strings to its 
—- emains firm in its in 
eee e the champion of the 


of bill to amplify its 
—yee Senate last session, 
go e House. To ease its 
me ssion, the new version 
cored Chairman Wheeler of the 
Inte e Commerce Committee, 
Chait Lea of the House Inter- 
Commerce Committee, omits a 
cae r which the commission's 
ant powers Of investigating cor 
ss ps ss would be extended to 


partnerships. 


Everglades Sugar 
Pioneer efforts to grow cane 


in central Florida begin show- 
ing signs of success. 


two trainloads of raw 
+ in one week from the Florida 
Fverglades to the Sav annah, Ga., re 
ry is based on record production in 
e mill of the United States Sugar Co., 
Clewiston, where daily grindings are 
eraging Close to 5,000 tons of cane. 
After years of heartaches from at- 
npts to grow cane successfully in 
rida, research has begun to show re- 
ts that are considered satisfactory. 
fore the vast swamps in central 
Florida may become producers of sugar 
there remain 
and drain- 
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however, 
climatic, 


i great scale, 
nany unsolved soil, 
problems 
Hundreds of 
irs ago to lower the 


miles of ditches, dug 
water level so 


the land would be exposed for cultiva- 


Lake Okeechobee at the 
Everglades drowned out much of the 


introduced numerous unexpected 
litions. In some sections the peat- 
areas sank when dried, so ditches 
ed to function or the ground water 
nearly to the surface again. In 
ry periods the soil also caught fire and 
irned. 
Tidal waves blown out of shallow 
head of the 


mprovements and killed thousands dur- 


ng the twenties 


Ve 


have been 
ind soil problems have been licked, re- 
ent completion of 
ected to stop overflow due to hurri- 


Varieties of sugar 
ane suitable for year-round hot coun- 
ties could not stand the local cold, or 
re low in yield of sucrose. 

Types of cane that produce heavily | 
acclimated, some drainage 


huge levee is ex- 


r 


ines. Methods of getting good yields 


gar also have been developed. 
For a generation central Florida has 


een heralded as the future sugar bowl 


The 10,000 
now in 


acres of 
make 


count ry 


ned land cane 


nere dot on the map of the total area 
that may eventually be 


devoted to cane 
re if the pioneering efforts succeed 
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Kimpak 


CREPE WADDING 


PROTECTS AMERICA’S 


““BEST-SELLERS” 


AGAINST SHIPPING DAMAGE 


®@ Fast selling merchandise gets spotlight 
position in retail showrooms. That’s the 
reason why hundreds of foremost manu- 
facturers select KIMPAK to guard their 
products against damage in transit... 
to insure that factory-fresh appearance 
that makes sales! 

KIMPAK is the 


ing material that comes in sizes and 


economical modern pack- 


thicknesses to protect every type of mer- 
chandise. KIMPAK is clean, snowy - white, 


light, absorbent, flexible, and as easy to 
use as a piece of string. To learn how 
KIMPAK can solve your shipping prob- 
lems, just write us for free portfolio of 
samples. Please address nearest office on 


your letterhead. 
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KIMBERLY-CLARK CORPORATION, Neenah, Wisconsin 


SALES OFFICES 


UALITY 


that welcomes 
COMPARISON 


chigon Ave 122 E. 42nd St 


HOWELL ELECTRIC 
MOTORS COMPANY 


REPRESENTATIVES IN 
ALL PRINCIPAL CITIES 


HOWELL 


New York City 


510 W. Sixth St 





Los Angeles 





















34 


Fertilizer Hopes 


Tonnage sales look promising, 
but the industry’s profits evap- 
orate in heated competition. 


FERTILIZER men hope to sell 7,500,000 
tons of fertilizer this year. This mod- 
erately optimistic estimate of 7% in- 
crease over last year is based primarily 
on the fact that farmers have plenty of 
cash and credit to begin their planting 
and fertilizer-buying season. They will 
also have the soil improvement credits 
from the Department of Agriculture to 
pay about a third of their fertilizer bill 
for such usage as qualifies under Wal- 
lace’s soil-conserving rules. 

In 1936 the 7,000,000 tons of ferti- 
lizer sold was about three-quarters 
mixed goods and about one-quarter 
chemicals or superphosphate used with- 
out mixing, mainly for top dressing and 
side dressing of fussy crops like cotton 
and tobacco. This tonnage of fertilizer 
represented plant-food constituents of 
benefit to the soil almost equal in quan- 
tity to the all-time peak reached in 1930 
achieved by the use of 8,000,000 tons 
of total goods. This anomalous relation- 
ship is correct, because the goods now 
sold carry a significantly higher _ 
centage of plant food than ever before. 

Despite all this fine tonnage progress, 
the industry slipped back badly in 
profits. Old price-cutting practices re- 


BUSINESS WEEK 


appeared in 1936 and a splendid profit- 
less prosperity was inevitable. Leaders 
of the industry, and critics both friendly 
and unfriendly, agree that the Blue 
Eagle code did this industry much good. 
The unwillingness of the Federal Trade 
Commission to allow, as yet, somewhat 
similar open-price filing practice pre- 
vents continued good influence now. 

Unfortunately even the farmer, who 
is supposed to benefit by intense com- 
petition, apparently got no advantage 
from these conditions. Longer freight 
hauls, excessive merchandising expense, 
and other indirect costs made the de- 
livered price per unit of plant food just 
about the same in the profitless year 
1936 as during the two preceding sea- 
sons when the industry had the unusual 
satisfaction of making a bit of money. 

The industry hopes for some Moses 
to lead it out of the wilderness of many 
brands. With excessive tompetition, 
some company is always willing to make 
any formula the individual farmer 
wants, and up go costs with the number 
of varieties offered. 

More of the fertilizer materials used 
in America are made by chemical enter- 
prises than by fertilizer men themselves. 
Thus the fertilizer industry is more and 
more a mixing-merchandising enterprise 
than one of the chemical-process type. 
It retains its dominance now only in 
the manufacture of superphosphate, and 
last year TVA, with new types of 





KOPPERS 


PRODUCERS - MANUFACTURERS 


DESIGNERS - BUILDERS 


KOPPERS DIVISIONS 

American Hammered Piston Ring Division 
Bartlett Hayward Division 

Engineering and Construction Division 
Gas and Coke Division 


Tar and Chemical Divisior 





Western Gas Division 


KOPPERS SUBSIDIARIES AND AFFILIATES 
Eastern Gas and Fuel Associates 

Hiler Engineering and Construction Company, tnc 
The Koppers Coal Company 

Koppers -Rheolaveur Company 

The Maryland Drydock Company 

The White Tar Company of New Jersey, Inc 

The Wood Preserving Corporation 


New Battery of Coke Ovens for Inland Steel. Engi- 
neering and Construction Division of Koppers Company 
is building 59 coke ovens for the Inland Steel Company 
at Indiana Harbor. They are the new low-differential-type 
Becker ovens with self-sealing doors and other modern 
improvements. The Inland Steel by-product and benzol 
plant is to be remodeled with modern equipment for the 


production of benzol, toluol, xylol and solvent naphtha. 
Koppers is also building 268 new Becker ovens for other 


steel companies. 


Send for this 
tllustrated book on 
Koppers 


KOPPERS COMPANY, PITTSBURGH, PA. 


phosphate product 
that. However, T\ 
apparently does not 
ture for sale. Its 
high-concentration 
form, are used on| 
and experimental 


I 
pr 


Need Big Cro 


Production contro 
tinue, says Wallac: 
ing against shortay 


BiG crops are needed 
plenish America’s | 
phasized by Sec. Wa 
that consumers will be 
hoencies are not e! 
another catastrophe such 
1936 droughts overtak 
However, the Secreta 
ture’s statements, ma 


conference, didn’t lift t! 
seeding. He warned tl 
lose sight of our prog: 
soil fertility,” and indi 
ing out for the consumer 
at the expense of farm ir 
Just how far the Ag 
justment Administration 
consumer this spring is 
air. Winter wheat plat 
record post-war acreage 
there is little indication 
crop will be limited. H 
the same inducements, 
Conservation Act, for m 
ings of other crops are i 
year (BW —Dec26'36,} 
there will be somewhat 
to curtail corn seeding, ar 
sign-up on early crops ind 
same degree of cooperatior 
Thus, with crop carryover 
at or below normal levels 
up, weather promises t 
creasingly important fact 
Prices are now at post-depr 
and~another drought, wit 
larger plantings, would pr 
with new headaches 


Bendix Forms Radio Corp. 


TIMED with nicety to precede 
ing of the National Aviation 
the announcement that Be 
Corp. had been formed by the 
000 Bendix Aviation Corp 
and coordinate the work of 
porations: Radio Research (¢ 
Washington, D. C.: Radi 
Co., Dayton, O.; W. P. Hi 
and Jenkins & Adair, both of ‘ 
he parent organization prom 
financial and engineering co 
in the fields of communicati 


navigation, with particular emp! 
solving the problems of aviation 


enemy, bad weather. 
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When you select an accounting ma- 
chine for your business, come to 
Accounting Machine Headquarters 
...to Underwood Elliott Fisher... 
and be sure to get the machine that 
fits your particular problem. 
Underwood Elliott Fisher makes 
three complete lines of accounting 
machines... three distinct types of 
machines with a wide variety of 
models in each. When Underwood 
Elliott Fisher recommends a ma- 
chine, you may be certain that it 
was designed to do your job. 
Accountants will tell you that Un- 


Corp. 


UNDERWOOD 
ELLIOTT FISHER 


\ ACCOUNTING MACHINES 


~ FY UNDERWOOD ELLIOTT FISHER SPEEDS THE WORLD'S BUSINESS City 
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%& Illustrated: Sundstrand Account- 
ing Machine... one of three 
distinct types made by Underwood 


Elliott Fisher. 
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derwood Elliott Fisher not only has 
just the machine for your problem 
but the organization to help you 
use it. Nationally known organiza- 
tions that have used these machines 
for a full quarter of a century are 
ordering regularly year after year. 
They know, too, that next to the ma- 
chine itself nothing is more import- 
ant than the organization back of it. 

Whether you 
need account- 
ing machine 
equipment now 
or not, it will 


Address 





Your Name ave 


Name of Business _—__. 





pay you to know just what Under. 
wood Elliott Fisher Machines can 
do for you. Telephone our nearest 
Branch or mail the coupon for a 
complete demonstration. Every 
Underwood Elliott Fisher Machine 
is backed by nation-wide, company- 
owned service facilities. 


Accounting Machine Division 
UNDERWOOD ELLIOTT FISHER COMPANY 
Accounting Machines... Typewriters 
--- Adding Machines, Carbon Paper, 
Ribbons and other Supplies 
One Park Avenue, New York, N. ¥. 
Sales and Service Everywhere 
me ome cee ee ee ee em ee 
Accounting Machine Division 
Underwood Elliou Fisher Co. 
One Park Avenuc, New York, N. Y 
Please have your representative 
get in touch with me in connection with 
a demonstration of your eccounting me- 
chines... without obligation to me, of course. 
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be resisted by Congress. 
against “free hand” for 


WASHINGTON Bu 
rea) what 
is probably the most interesting clash 
of his White House experience so far 
in the neutrality fight about to start on 
Capitol Hill. The President is eager for 
discretion. The men who will fight him 
hardest on this are mostly Roosevelt 
men at heart, though they embrace 
every category from the Republican 
Sen. Vandenberg to the very radical 
and almost Farm Laborish (though he 
wears the Republican label) Sen. Ger- 


ald Nye of North Dakota. 
The President's Way 


In a nutshell the problem is which 
is the surest way to make certain in 
advance that the United States will be 
kept out of any world war that may 
develop. 

The President thinks the best way 
is by taking two steps. First the abso- 
lute embargo on arms, munitions and 
implements of war (the language of 
the present bill). There is no dispute 
about this point. Everyone, practically, 
agrees on it. 

But the second step in the President's 
program is to vest in the White House 
absolute discretion as to when and how 
additional embargoes shall be imposed. 

Senators opposing the President on 
this include, besides Nye and Vanden- 
berg, Bennett Champ Clark, of Mis- 


W eek 


faces 


(Bu lhe 


President Roosevelt 


souri, inclined to be a _ conservative 
Democrat, and Homer T. Bone, of 
Washington, who yields to no one in 


his radix al Views 


Room for Third Group 


It might be thought that there would 
be a third group—a group which would 
oppose embargoes even on arms and 
ammunition, on the theory that these 
will certainly be made somewhere, that 
the United States might as well have 
the employment resulting, and at the 
same time both build up its Own war 
material producing capacity against the 
day when this country may have to 
fight for its life, and also deter to just 
that extent the building up of the war- 
material producing capacity of some 
nation which might when The Day 
comes just happen to be the nation 
which was fighting the United States. 

There is plenty of thinking along 
this line, both in the war and navy 
departments and on Capitol Hill, but 
it is mot vocal. The reason is very in- 
teresting, and indicates the character 
of a fight the President may have. 
This sentiment is repressed by political 
fear. Nearly everyone on Capitol Hill 
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Fight for “Discretion” 


Overwhelming public demand for neutrality law can’t 


Vigorous bloc wages battle 
President. 


is convinced that never in the country’s 
history has there been such a unanimity 
of sentiment on a controversial issue 

Outcome of the fight will depend 
entirely on whether the Vandenberg 


Wide 


VOICE OF EXPERIENCE—Bernard M. 
Baruch (left) brings to Rep. Lister Hill 


(Ala.), chairman of the House Military 
Affairs Committee, a highly realistic view 
of the neutrality problem, built on his 
experience the last time the United States 
tried to stay neutral in a warring world. 


able to con- 
vesting any 
increases the 
States might 


Nye-Clark-Bone group is 
vince the country that 
discretion in the President 
possibility that the United 
be drawn into a war. 

If public sentiment should swing 
behind these senators there little 
doubt that all the power and prestige 
of the Administration will be vain to 
stem the tide. It would speedily be- 
come a panic of frightened legislators. 

If public opinion should evidence 
lack of interest in the method used to 
preserve neutrality—or if it should 
manifest confidence in the President 
the answer is simple. The President 
would win his way easily. 
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the United States joinir In briet, 
of Nations was too str ns OF 
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to the League. They are egy 
so, not quietly, but in tor - 7 
to reach every newspaper | 
every radio listener in the “oe 
And they may easily say W — 
that, for they believe mor _ 
They may charge that the —— 
for de siring discretion at t X gard as | 
House is the desire of sor 
President’s advisers on In the 
affairs to have this country, é A 
ture, work in close accord of ~ 
problems with the British g e ‘am P 
None of them has gone so f Of 
make that charge publicly. B , begat 
heat of the debate, which is arn 
be hot, they almost sure ly M ck a 
Support in High Places rr 
ry SS 
Now there are plenty of p ci 
this country who think that would The , 





good thing. This group is infl 
It includes high army and 
ficers, diplomats, leaders in finat 
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industry. ae 
But nu one has ever contended ee 
this is a popular idea, however ze 
ing may be its merits. It d et 
percolate very far down in the re 
- . < . . vil 1] 
of society. In short it is ver a 7 
medicine politically. In which « a 
. . . ad Lids 
tion it might be remembered that bide i 
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pretty far when they 


, to £ 
apr es in a losing fight, to 
ee words when they felt them 
= pt t( ve their purpose. 
Pr iow far does this extreme group 
' That also is important, 
-—s program seems eminently 
fed to win popular support as 
u g aurtigh 





Going the Limit 
for various modifications 


Allowing 
between _ the 


yarious differences 
5 plas s, it can be stated briefly 

follows 

Absolute embargo of arms, am 

a, and implements of war. 


~ 1On, 


Forbidding American bottoms to 
any supplies to belligerents. 
Fort ‘dding American insurance 
sto write insurance On any cargoes 
d to belligerents 

Forbidding any loans to belliger- 


- Barring American citizens from 
belligerent ships, with cancellation of 
passports as the penalty. 

Permitting trade with belligerents 
5 any commodities only on a cash and 





arty plan 

In brief, the idea is to divest Amer 
ins of any possible property or 
human life interest in any conceivable 
development which might be calculated 
t drag the United States into a foreign 






un 
The Senate is going to be the sound- 
g board for the fight about to start 
But both Senate and House will be 
listening posts, as probably never be 
fore in history, to the reactions of the 
intry to the debate, for seldom has 
there been less doubt as to the over- 
whelming character of a sentiment, or 
more doubt as to which path to the 
mmon objective the public will re- 
gard as less dangerous 
. 


In the Greatest Printshop 
THe “Annual Report of the Public 
Printer, 1936,”” shows that 5.532 em 
ployees of the U. S. Government Print 
ag Office set billions of ems of type in 
rder to produce a grand total of 5,806- 
76,860 copies of the various classes of 
wk and that the always maligned 
neressional Record accounted for a 
paltry $870,100 of the total $18,756,269 
cost. 
The product and process improvement 
described by Public Printer A. E 
Giegengack, active head of this greatest 
printshop in the world. For example, 
ne standarized “Universal” type metal 
(tin, 6% ; antimony, 12% ; lead, 82%) 
now replaces five different metal 
formulas previously used for Linotype, 
Monotype, Intertype, Ludlow, Stereo- 
ype. Over 18,000,000 Ib. of paper of 
ill classes will be delivered in 1937 on 
kids instead of in boxes, saving labor 
and averting damage to the paper. 
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/ HE SHAVED 2000 TIMES WITH A SCHICK , 


He has used a Schick 
Shaver for nearly 
hive years — shaving 
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shaved more than 
2000 times and his Schick works as well 
today as the day he bought 1. How could 
shaving cost less than this? 

But cost is nothing compared to the sheet 
joy of painless, quick and close shaves w 


the Schick. 


Our Virginia gentleman solemnly told us 
that he would part with any other per- 
sonal possession —even his ning with the 


family crest—rather than give up his 


Schick if he could not buy another. 
Why deny yourself this pleasure 


another single day? 
Imagine the comfort of shaving even on 


STAMFORI 


SCHICK DRY SHAVER, INC 


In Canada, Henry Birks & Sons, Lad. and 
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and shave you Willi eno’ tre great 


single comfort a man may have in his 


Pe’TSOla ilie, 


Do not postpone your decision! Go t 
one of our dealers and ask him to show 
you the Schick Shaver He sure fhe 18 an 
authorized dealer through whom we guar- 


antee and service Schick Shavers. 


SCHICK® SHAVER 
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THE CONTINENT’S IN THE 
PALM OF YOUR HAND... 





When You Ship by THE 
ONLY Nation-wide... 
AIR EXPRESS 







2500 Miles Overnight 
Just point your finger, say where and when 
and the delivery is made, because 

I. Only nation-wide Air Express gives 
day and night service direct to 216 
cities in the United States and Can- 
ada, to Honolulu, Guam, Manila, 
and to 32 Latin-American countries. 

2. Makes quick connections at key junc- 
tion points with fast Railway Express 
trains. 

Be Picks up and delivers, door-to-doo:, 
without extra charge, in all cities and 
principal towns. One organization. 
One responsibility. One waybill. 

Cost, low and economical. Coverage, nation- 
wide. For service, phone any Railway Ex- 
press office. 


AIR EXPRESS 


DIVISION 
@ RAILWAY EXPRESS AGENCY 6 
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Coal’s Outlook, °37 


Problems include wage dicker 
with Lewis, competing fuels, 
and inroads of bootleggers. 


THat smoke-grimed giant, King Coal, 
is busy firing the recovery furnace with 
one hand and turning the leaves of his 
production cost book with the other. 
He has problems aplenty for 1937, and 
one of them will get an airing next 
week when bituminous coal operators 
meet with John L. Lewis to discuss 
wages (present contracts expire Mar. 
31). Hours and wages represent only 
one of the grades which the coal train 
has to climb, before it can get going 
on the mainline to profits. Others are 
transportation charges, competitive fuels 
and sources of energy, and government 
regulation. 

Strictly speaking, the coal business is 
still laboring under the cloudy skies of 
depression, while other industries are 
frolicking in the bright sunshine. Coal 
had a mild boom last year, in line with 
general industrial pickup, and _ total 
bituminous coal output was up about 
17% over 1935. A further rise of 
around 10% can be expected this year, 
according to the current issue of Coal 
Age, which has just completed an in- 
dustry-wide survey. Pennsylvania an- 
thracite (of which some 4,000,000 tons 
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Tested Sales Letters 


By HERBERT H. PALMER 


and 


Associate Professor of Business English 


Syracuse University 


530 pages, 6x9, $5.00 


HIS book gives 350 actual letters, clas- 

sified according to purpose, and dis- 
cusses their features, how they worked, etc. 
It emphasizes homely, practical letters that 
work; it minimizes theory. It shows how 
these tested letters may be used as guides 
by executives, copy-writers and sales cor- 
respondents in other lines of business, One 
idea, one letter, from this treasury of actual 
sales letters and mailing campaigns may be 
worth thousands of dollars to you or your 
firm. 


Send me Palmer's Tested 
I will send $5.00 plus few 
accompanied by remittance.) 
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cents postage, 
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You can get such sales letters and many more—letters 
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pulling percentages, 
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New Bills Introduced 


Bituminous coal opera 

ing an eye on 9.1 in 

H.R. 2015 in the Hous 

the Guffey and Vinson 

reinstate government re 
seven-man commission w: 

under these bills, and lal 

similar to those in the \ 

Act would be installed. | 

attempt in recent years to 

eral regulation; first was t! 

next the Guffey Act, whi 
Bituminous Coal Comn 
knocked out by Supreme Co 

after minimum prices had b« 

in a wide area and 3,685 cor 

accepted the Coal Conservat 

Gas, fuel oil, and heating 

tremendous gains during 1 1 
bituminous operators are well 

the battle for customers which t 

have to put up. Operating 

are being revised, equipment g 
brought up to date, buying habits ; 
being studied, and ways of assisting t 
consumer in selection and use of 
have been worked out. Another fo: 
most problem, stressed throughout t! 
industry and emphasized by < { 
is that of establishing freight rat 
nearly in line with market conditions 
(This goes for anthracite, too.) 

















































































Wages, Hours, Profits 





Top men in the industry ag 
the foregoing are the main prob! 
some of them put labor first, 
think that the problem of getting 
better price for coal, so that some pro! 
may fe made, is more impo! 
These two problems, actually, 
close together that they cant 
separated; one of the reasons the ope: 
ators want to lengthen hours und 
present wage rates is that labor cov! 
are thought too high. 

Put coal’s whole story together 
it comes down to a greater con 
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tion of effort in 1937 toward prot 
operations. The business is on the 
grade; now the owners would li! 
make some money out of it 









BUSINESS WEEK 





“LET'S 


THIS first L C Smith Typewriter 

. Model 1, Serial 1... was shipped 
on February 2, 1905 from the 
factory of L C Smith & Bros. Type- 
writer Company at Syracuse to the 
New York Branch Office. 

It was sold to the New York 
Herald for use in the reporters’ room, 
and there for eight years was operated 
24 hours a day by reporters working 
in three different shifts . . . taking 
more punishment, it is fair to say, 
than the ordinary typewriter would 
receive in 24 years. 

In 1923 it was traded in by the 
newspaper for a new machine. No 





LOOK AT THE RECORD”... 1905—1937 


for so complex a mechanism a 





record of its subsequent wanderings 
is available, until in 1933 it turned up 
in our Minneapolis Branch Office 

. still going strong. It was sent to 
the Home Othice and is now used for 
display purposes. 

Atthe Business Showin New York 
in 1934, Norman Saksvig wrote a 
speed sentence on this machine at the 
rate of 180 words a minute. 


* *x * 


An impressive record for “Model 1 
any product — 32 years. Hou 








me | ey 


seerhes abe thee» 


meal 2 


Improved, modernized, 
more complete, the L ¢ 
Smith Typewriters of to- 
day are neverthels built 
(and by many of the same 
craftsmen) in the same 
high tradition . . . to last 
longer and serve better. 
In that tradition lies the 
whole secret of the ul 
paralleled ‘‘user loyalty’” 
of L C Smith owners. 
LCSMITH &CORONA 
TYPEWRITERS IN(¢ 


Syracuse . New Yort 
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WORLD BUSINESS AT THE BEGINNING OF 1937 


How recovery and rearmament have influenced 
business in the great manufacturing nations 
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Highlights: Increased automobile output in Britain and 
Germany; continued rise of the Soviet Union as an industrial 


power; Japanese, British and German gains beyond 1929 level 
© BUSINESS WEEK 
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gazine Combines 


a Review buys Delinea- 


Piet Week and Today 


tor: News 
merge 
late iefly with routine an- 
new publication ven- 
sip mill of the advertis- 
seenit) this week found more 
to grind in news of 
of two youngsters and the 
f one old-timer by another 
ine field. 
enezer Butterick launched 
r, the first women’s magazine, 
1 years it we athered a lot 
anetition. But last year when the 
ick CO pushed bankruptcy pro- 
ander Section 77-B and when 
advertising revenue was al- 
100 + precisely halved, sale of the prop- 
: vas indicated. Hearst's Pictorial 
seemed the logical purchaser. 


Ol 


)-ode 


7 Butterick stockholders next week 
snrove terms Of the sale and plans for 
80 . reorganization of the company s 
' serties, including the profit- 
70 nattern business, the first issue of 
: d publications will be the 
60 {ay f 

—! 59 Accounting for the Merger 
less simple of explanation was the 
— 4 ‘get announced this week by Vincent 
s Today with News Week. 
— g and publishing men, how- 


red it out this way: neither 
has been a money-maker 


thus far, though News Week last year 
d its advertising revenue to al- 
most a half million dollars (up 166%). 


backed principally by Vincent 
and Averell Harriman, has fea- 
hiefly travel and hotel advertis- 
ing, which has never totaled as much 
as $100,000 a year. Circulation has 

major problem with both pub- 
Py lications. News Week, just four years 
1 circulation or less than 200,- 

ind although Today attained 100,- 
n the first flush of its early New 
nthusiasm, it now has only about 
thirds of that. 

Common assumption is that News 
| backers, in casting up their 
prospects, concluded that they needed 
both new capital and aggressive pub- 

ng direction. The new arrange- 

t presumably satisfies both require- 

for McCall Corp., in whose 

plant News Week is printed, 

now assumes a measure of “responsibil- 
tor the new News Week. 

In addition to whatever financial aid 

backers may render, they con- 

ite one other asset in Editor Ray- 
mond Moley, who will continue his 
weekly column of comment. If News 
Week “clicks,” McCall stands to gain 
from a printing contract which at the 
a circulation level may not be pre- 
asely profitable. 
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Bradley three- or five-stall Show- 

ers (all in one complete unit) 

like Bradley W ashfountains, save 

space, water, installation § cost 
and upkeep. 





1936 FIGURES ARE IN 


MORE NEW USERS THAN ANY 

PREVIOUS YEAR EXCEPT 1929 
e 

Group Washing Saves Space, 

Time, Water— More Sanitary 


@ In the 20 years since Bradley Washfountains 
were first developed 1936 led all but 1929 
in the total number of new users of these mod 
ern, sanitary wash fixtures. 


Yet the thousands of Bradleys in long usage have 
proved so satisfactory that 55°) of total 1936 Wash 
fountain production went to users who were extend 
ing their Bradley facilities—getting more because 
they liked them. 

Easy to Install—Fewer Plumbing Connections 


Bradley Washfountains to serve 10 at one time 
require one-tenth the plumbing connections that in 
dividual wash basins do. They are easy to install in 
present or new buildings—good reason for you two 
modernize all your washrooms—and save at the sams 
time. Write for Catalog No. 435, today. BRADLEY 
WASHFOUNTAIN COMPANY, 2225 W. Michigan 
St., Milwaukee, Wis. 


IBIRAIDILIEW 


WASHFOUNTAINS and SHOWERS 








Wiisd mcd MIDFLEX 46 Uy? 


a note? 


 WILCO 


Development 


” 
> 
e* 


° 
a* 





J gt example of Wilco’s policy of 
specific the 


developing 
metals for specific uses is N 
furnishes greater sensitivity 
with less weight at tempera 
150°F. and 475°F., 
resistant to deterioration. 


At 150°F. to 475°F. the deflection curve 


is practically a straight line. 
conditions, it can be used at 


Where is Midflex 46 used? Principally 





is stronger and more 


A SPECIFIC 


. 


THERMOMETAL 


THERMOSTATIC BI-METAL 


FOR SPECIFIC 
USES 


for the accurate control of stack, flue or 


inneepolis-Honeywe 
Regulator Company os 
sures the accuracy 
its combination furnace 
ea hi gel type 1101.3 with 
Wilco Midflex 46 


rmostatic bi- furnace bonnet temperatures. But its con 
lidflex 46. It stant characteristics, plus the fact that it 

and activity requires no special protection when used in 
tures between mildly corrosive atmospheres, makes it de 
sirable for other purposes. 

Write for samples of Midflex 46, stat 
conditions of use and thickness required, 
Under proper and ask for the “Blue Book of Ther 


1300° F. metals.” The engineers who developed Mid 
flex 46 will gladly adapt it to your needs 
or recommend a more suitable Wilco metal. 

some Their assistance is invaluable, for it’s based 
, ee on more than 22 years’ experience cooperat 


ing with industrial leaders of the world. 























BUSINESS WEEK 


FIVE QUESTIONS 


Sey 


FOR THE EXECUTIVE WHO BELIEVES 
THERE'S ALWAYS A BETTER WAY 


HOW did an installation of less than $200 of Midget heating units 


triple one plant's output? 
(Our Publication GED-650 gives complete daia about Midgets.) 


? 


WHAT is metal-clad switchgear, and how does it provide savings 
in costs, better service, and greater safety? 


(Write for Publication GE A-2249A.) 
? 


HOW does the G-E Thrustor improve the operation of presses, form- 
ing machines, conveyors, and valves, and also simplify many other 
complex installations? (Ask for Publication GEA-1614A.) 


? 


WHAT is the only single-operator d-c welder that combines a// three 
of the advantages —self-excitation, adequate self-stabilization, and 
simple duplex control— essential for maximum profits from arc welding? 

(Publication GEA-1440E gives the answer.) 


> 


HOW did G-E electric instruments assist the electrical engineer of the 
Titanium Pigment Company, Sayreville, N. Y., in detecting ineffi- 
cient operations of machines and thus pave the way to real savings ? 

(See Publication GEA-1784A and Adv. 430-72.) 


Here's a “contest” worth getting into. The “prizes”: reduced operating expenses, improved 
methods and products, greater continuity of operation—=in short, new’ savings all along the line. 


GENERAL @ ELECTRIC 


General Electric Company 
Room 315, Bldg. 6, Schenectady, N. Y. 


Please send me the following publications: 


011-195 











T > 
New Products 
New processes ind new 
designs; new ‘pplica. 
tions of old materia), 
and ideas. 








| Mysteries of the t; 
freight rate desk promi 
fied in the new “Co 
Guide” that the sales off 
to obtain immediate « 
truck-express-parcel post 
origin points to 64,0 
Consolidated Guide C 
Michigan Ave., Chicago, j 
| ing water and air express 
| 1350-page compendium. 





| UNSEEN magnetic fields 
| of invading the best-mana 
| raising havoc by magne 
tools. Sinking dies 
with ferrous particles 
tight that no air blast 
them Magnetized s} 


: gasket-lines 
lever-actuatec 
tools require 
Provision 1S 


wD 
tampe 


C alti) 


| havoc with important prin 

| O. S. Walker Co., Greer 

| ter, Mass., with a new line 

| demagnetizers designed to a 

| such troubles. The busines 

| unit shown is inclosed in 
54 in. long. The operator 

| handle, flips the switch, rol 
back and forth a couple of t 
comes the magnetism. 


| WHEN one thinks of can ope: 

is likely to think of kitchens 

and salmon. But whether 
sensed it or not, there has 

need for an opener which w 
mit extracting the last drop out of pair 
and oil cans, the last granule out 
bide cans and the like. Dazey 

& Mfg. Co., St. Louis, has r 
designed its heavy-duty can op 
that it will handle cans up to 

or so in weight, not only trimr 
their tops, but rolling over the « 

| into a rounded accident-proof rim 





| THREE-dimensional models hav 
since proved themselves as silent 

| men. Comes Hobby Craft Sto: 
112 West 42nd St., New York, 

| complete line of miniature lum! 
mill work. Tiay doors, window ! 


| and even fences are available in ex 
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their prototypes in 3, 


Fe oc por h scale. Miniature rail- 

— io alies have long been available. 
| <p -. ize but wellnigh universal in 
pliea. otha the newly patented 
rial. Pelt” washers of the Felters Co., 
South St., Boston. These w ashers 

~ virtual sandwich (or laminated 












bout) ¢ nposed of two layers of 
"sh a layer Of “Neoprene” oil- 
rubber between. 





THOSE of us who 
date back only to 
the paper box 
and carton era 
will not recall 
nostalgic mem- 
ories of the 
many good things 
which used to 
come to market 
packed in w ooden 
pails, but many 
1 of us will wel- 
e as old friends the newly re- 
ened five-gallon steel pails now 
being introduced in a wide selection of 
colors by National Steel Barrel Co., 
ses FE. Ost St., Cleveland, for use in 
shipping solids, semi-solids, and liquids. 
After filling, the pails are sealed with 
: ' BBB. gasket-lined head held tightly by the 
lever-actuated “Quik-Lox Ring.” No 
tools required for closing or opening. 
Provision is made for wire-sealing to 
insure tamper-proof delivery. 





4s an aid to genuinely sanitary plumb- 

ng comes the “Phillips Trap Seal,”” an 

natic valve about to be marketed 

Phillips Corp., 806 Southwest Broad- 

Portland, Ore. Connected into a 

supply pipeline, this device 

ceeds” sufficient fresh water to keep 

drain and sewer traps up to level and 
no more, preventing escape of gases. 





is compact mechanical handful, which 
ks almost like a mechanical mouse, 
s about to solve one of the glazier’s 


tickiest problems. The name, Fa wen 


Putty Remover,” under which it is 


rought out by Lawrence Tool Corp., 
15 Union St., Lawrence, Mass., is some- 





Business Weck 

what misleading, because the same little 

Q clectrically-powered saw is found also 

to do an efficient job on cutting Celo- 

tex, Masonite, Haskellite, and other 

similar synthetic boards. Replace the 

saw blade with a grinding wheel and 

the tool becomes ideal for trimming 
stainless steel molding. 


ing | 
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Swords of 


ATTLES were won be- 


cause of better swords. 


Lives were lost because of infe- 


rior raw material. A DAMAS- 


CUS SWORD at the side of 


a warrior gave him the advantage 
because it was produced by 
craftsmen, who specialized in the 
production of swords, who un- 
derstood the requirements they 
had to meet, and who made wise 


selections in the material used. 


ACME, specializing in the 
production of 
superior strip 
steel is today 
helping manufac- 


turers win sales 








battles. Being 








actually “rolled 
for the product” 









HOT ROLLED + COLD ROLLED 


ACME STE 


GENERAL OFFICES: 
2828 ARCHER AVENUE 
CHICAGO, ILL. 


‘ 


EL 





Victory 
From Far Damascus 


ACME SUPERSTRIP is 
produced by craftsmen who 
understand the fabricators’ indi- 


vidual requirements, and solve 


his problems with ACME 
SUPERSTRIP, which gives 
better, more economical results 
— faster, uninterrupted produc- 
tion. And yet Superstrip costs 
no more than ordinary strip 


steels. 


Acme Engineers will gladly 
co-operate with you in deter- 
mining the ex- 
act 


best 


your product and 


specilication 
suited for 

your equipment. 

wn ‘ 

There is no obli- 


. y . 
gation. W rite for 


Rolling Ac me Cold Rolled 
Superstrip 


suggestions today. 


* 
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Branches and Sales 
Offices in Principal 
Cities 
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THE ONE WRITING METHOD :- 


I'M INSTALLING 
ANEW PAYROLL 


SYSTEM IN MY 
COMPANYV.......... 


Payroll Ac- 
counting methods 
are the topic of the day. 
Everywhere treasurers, 
comptrollers, accountants are 
planning systems designed to 
furnish all of the records required 
for accounting purposes as well as 
those required for Federal and State 
governments under the Social Secu- 
ritics Laws. 

The keynote of all of this planning 
is the elimination of rewriting and re- ; 
checking, and the speeding up of the 
preparation of the payroll itself. No 
method accomplishes these results so 
effectively as the New Ditto payroll 
system which has attracted so much 
favorable comment in the past few 
months. 

If you have not investigated the 
Ditto payroll system you owe it to | 
yourself to do so before investing in | 


any other system. 


Free! 


Our The 


Ditto Payroll Record 


new folder 
System" tells the 
story. Write 
No cost 


or obligation. 


complete 


for a copy 


oe ee ee ee ee ee ee 
Yes, send me, without cx 


tion, your special folder ex : the 


you may st or obliga- 


Ditto 


payroll systen 


= s 


DITTO Ine. 


601 S. Oakley Bivd. | 
CHICAGO, ILLINOIS | 


DITTO + DITTO 
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Rents and Prices Up 


Real estate survey of 253 cities 
shows central business districts 
lead in recovery. 


THE National Association of Real Estate 
Boards last week issued its 28th semi- 
annual survey of the real mar- 
ket, covering 253 cities ranging from 
less than 25,000 population to 500,000 
and more. It notes that “For Lease” 
signs have largely disappeared from 
store room space on the ground floors 
of buildings in central business dis- 
tricts; that less office space, on upper 
floors, is available for rental; and that 
rents, both of business and residential 
property, are mounting. 

South Central states showed the big- 
gest percentages of cities reporting in- 


estate 


creases in rentals of main-business-dis- | 


trict property; 100% of the cities cov- 
ered in the East South Central group 
reported gains, and 90°% of the cities 


queried in the West South Central area 


told the same story. Gains were re- 


ported in a majority of the cities studied | 


in all sections except New England, 
where 35% of the cities reported rent 
hikes and 64% reported business rent- 
als holding at last year’s levels. 

Rents in outlying business districts 


lag behind those in central districts. | 


Yet of the cities studied show 


45% 


higher rental scales, and only 1% show | 


lower scales than prevailed last year. 
Rents of single family dwellings com- 

pared with last year, are up in 90% of 

the cities surveyed, and down in less 


than 13%. Apartment house space is | 
of the 253 cities, | 
and not in a single city is there any | 
downward trend. The average increase | 


, 


bringing more in 86% 


in rents, both of one-family dwellings 
and apartment houses, is 10%. 
jumps range as high as 25% in 4% of 
the cities surveyed. 

. 


Sportsmen’s Big Business 


SUCCESS stories emanating from Bos- 
ton, where the New England Sports- 
men’s and Boat Show held forth last 
week, seem to constitute happy har- 
bingers for the National Sportsmen's 
Show, Grand Central Palace, New 
York, Feb. 18 to 27. 
goers will be exposing themselves to 


various vacation allures, those better in- 
formed will not neglect business op- | 
portunities inherent in the show. Hard | 


as it is for one to appreciate that the 
recreational business 1s really big bus- 
iness and not just recreation, one need 


only turn to New York Trust's interpre- | 
tation of the U. S. Census totals. Recre- | 
ation in the large (transportation, thea- | 


ters, hotels, sports, confections, etc.) 
accounts for six billion dollars annu- 
ally; 
broadly defined, accounts for one half 
billion of the total. 





But | 


Though show- | 


sporting and athletic equipment, | 
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nat Tra 
Food exp?! 


r recil 


DONT DO ANYTHING 
UNTIL YOU INVESj}. 


GATE THE DITTO 
PAYROLL SYSTEM 


The Ditto 


payroll record sys- , to the 


tem produces you a ed farm 
ployees Earning Record ~ hicl 
Summary Sheet, Governn 
ports, Payroll Envelope o 


nd Employee’ 


all from one writing. 


¢ Nec k, a 


By the Ditto method 
payroll sheet or em love 
provides all of the facts 
only writing necessary. Ir « 
pared with an addressog: 
typewriter, a pencil, pen ar 
any combination of these. 

The advantages of the Dirt 
its low initial cost—its | 
} 14, 


nea 


are 
ating cost its unmatc 
its speed and accuracy. One 1 
size textile mill recently wr 
“With the Ditto system we ha 
inated the time of two clerk 


, 9° 
our payroll records. 


esa @ eSB eS Se ee es ee ee ee eee ee 
n showing h 
Ff 


Ple ase send me inforn 


can effect savings o 


DITTO Ine. 


601 S. Oakley Bivd. 
CHICAGO, ILLINOIS 


DITTO + DITTO 
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Trade Pacts Do | 


exports have benefited 
reciprocal treaties, says 
House report. 


i at 
Food 


under 
majority 







doubt in Washington 
7 Tra Agreements Act, which 
President special powers to 

increases or reductions 
s 50%, will be extended, 

il will be said against 

ng the next few weeks 
1 is being debated. 
ts have been singled out | 
special majority report of the | 
and Means Committee as 
ring the Administration’s 
trade program. 


vod Exports Featured 


since some of the bitterest opposi- | 
vn to the program comes from or- 
farm groups, the list of food 
atured in the report. Here 
iders: canned pears, peaches, 
t, pineapples, pork and pork 
oducts, lard, beef, prepared milk | 
ucts, canned vegetables, crackers, | 
ts breakfast foods, and—for an- 
eroup—canned salmon, sardines, 
ellfish in bulk. 
ough the majority report is all 
nd honey,” the minority man- 

t in a few caustic comments, | 
of the statements over the 
of the Republican members | 
f Chairman Doughton’s body read | 
like a prospectus in favor of the Smoot- 
Hawley protective tariff. 

That there are brilliant prospects for 

| trade pacts with a number 
countries, ‘including countries 
ich have been leading markets for | 
our farm products,” is stressed by the 
majority report. 

Commenting on the $76,808,000 in- | 
imports of vegetable food 
products, the report says that $34,- 
) is accounted for by imports of 
whisky and other spirits. 








) PE 
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Dairy Interests’ Stand 


Though the trade in milk and cream 
and their products has for years main- 
tuned one of the most efficient lob- 
bes in Washington, and this lobby 
is known to be strenuously opposing 
luther developments of the bilateral | 
trade agreements idea, the committee, | 

1g the opposition, congratulates | 
the country on the effect of the agree- | 
ments as they affect the cream and 
aik imports. It points out that the 
agreement with Canada, providing for 
i reduction of 1.6¢ a gal. on cream, 
limited in scope and affects imports 

‘ only 1,500,000 gal. in any calendar 
at. Actual imports of cream from 
¢ Dominion since January, 1936, are | 
ligible, amounting to but 43,710 gal. | 
he report also points out that while | 
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Ble CUuliin Mubaecloemi 
the classified telephone 
book in one city 


\ 1 use all the telephone 
Pellactaiclal-tmeLmelaleecticli:. 


And | buy this service 
all over the country 





Buy as little or as much 
“Where to Buy It” Service as 
your distribution warrants 


FLEXIBILITY to your company’s dis- 
tribution needs is one valuable feature 
of this dealer identification plan. The 
minimum use is one directory, maxi- 
mum over 1000, covering almost 20,000 
communities in the United States. 

Your local dealers are listed under 
the trade mark of your product in the 
* yellow pages.’ (See the Dodge Sales and 
Service Trade Mark Heading reproduced 
here.) Then prospects who read your 
advertising and who want your brand 
easily find “Where to Buy It.” 

Let us show you proof that 
this tested plan actually in- 


creases sales...insures your ..4 


advertising. American Tel. & Tel. Co., 
Trade Mark Service Division, 195 
Broadway, New York (EXchange 3-9800) 
or 311 W. Washington Street, Chicago 
(OF Ficial 9300). 





CLASSIEL : 
mobile Agencies & Dirs 
oot p00Gt SALES AND seavict 


ED T ELEPHUS: ’ 








Bic. More? Saving o yas 
1 are manent y Pent me 
sate ara ae 
i on and Doe T 
: vee eervice 
apr 
hs WHERE TO Buy THEM 
: BaRKer motos 6o . aa tet tab 9323 
ovo 10a WETEE,OD,, go mae 2 
caose woToRS yee : 
m= ot vies on conet- 7027 
wsdl > CA bars 852 
mw ure co Toi3 Pest ~ 
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THE CLEAN 
COOLNESS 













pyre delightful coolness is one of 
the essentials for Summer Comfort. 


But Coolness in itself does not mean 










Air Conditioning. Whatever the space 






to be conditioned, there must be pres- 









ent in addition to Coolness, three other 











elements: De-humidifying, or Drying, 
Circulating and Cleansing, of the air, 
each under the guidance of a Minne- 


apolis-Honeywell Automatic Control — 









all co-ordinated to produce healthful, 








livable, indoor, summer atmosphere. 
It's never too early to install yearround 
air conditioning. See your architect, 


engineer, or dealer NOW. 


WHAT MUST I KNOW? 


Learn the essentials of True Air Conditioning, 
explained simply and clearly in the booklet, 
“This Thing Called Automatic Heating and 
Air Conditioning.” Address your request to 
Minneapolis-Honeywell RegulatorCompany, 
2728 Fourth Ave. So., Minneapolis, Minn. 


AIR CONDITIONING 


ASSURES YEAR "ROUND COMFORT 
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.. the System is 
Completely and 

Automatically Controlled by 
MINNEAPOLIS-HONEYWELL 


TRICK FALLS 
GLACIER NATIONAL PARK 
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Shipyards Will Expand 


naturally be given priority 
orders, the present capacity 


shipyards is obviously ina 
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Great Britain, Japan, and the | 
States operate larger merchant 
| than Germany, but only Great 
has more merchant ships that 
than 10 years old. 
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<[BERIAN HARVEST—One way in which the Soviet Union is 
yrengthening its defenses in the Far East is by making the 
region self-sustaining. Here is a harvest picture from one of 
the huge grain fields of the Buryat republic, just east of Lake 





stations are located throughout the republic to serve the col- 


lective farms. Buryat is nearly as large as Texas. Special 
schools have been established in the last few vears to train 


agronomists. Among the industries which have been established 


<Business Abroad 


Baikal and north of Mongolia. More than 30 machine-tractor 


* 
London plays up Canada as refuge for “hot money’ 


if United States becomes unfriendly 
Soviets may buy aviation equipment here. 


investors. 


to foreign 


Japan offers cheap machine tools in this market. 


INVESTMENT attention in London is being turned to Canada. Not only the Beaver- 
rook and Rothermere press are featuring Canadian markets now. The Financial 
and Financial News are also carrying more Canadian financial news. While 

s is not likely to drive much “hot money” from Wall Street, it may shift 
1 part of any new flow which may de- 
velop because of Europe’s periodic war 


6 


ares. 
The current Federal Reserve Bulletin 
mpletes the picture of the influx of 


foreign funds into this market which 


‘“ 


as summarized for nine months by 


the Treasu ry. 


According to the Federal Reserve, 


foreigners bought between $400,000,- 


} and $500,000,000 worth of Amer- 
in securities during 1936, in com- 


parison with only $317,000,000 in 


s 


Purchases during the first nine 


months amounted to $300,000,000. 
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wing the first six weeks of the last 
utter the volume of foreign buying 


is greatly increased, but it dropped 


back in the last six weeks to the rate 


MW 


early on 


hich prevailed earlier in the year. 
European markets were unsettled 
‘y momentarily by the Supreme Court 


‘inouncement from Washington. Eu- 
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pe still has confidence in the Wall 


eet boom, and American markets 


ater than European until the diplo- 


atmosphere is cleared 





Great Britain 
London fears German colonial 


demands. Industry asks re- 
vival of foreign lending. 


LONDON (Cable) — British markets 
have rallied from the uncertainties of 
recent weeks, but there is some dread 
that complications will develop over 
German insistence for a return of the 
colonies. Although there is a strong 
surface feeling that to part with the 
mandated territories would be _ tanta- 
mount to slicing up the empire, a ju- 
dicious educational campaign, making 
the point that the mandated colonies 
are not part of the empire, would 
change this. The average Englishman 
would not care to risk an air war over 
London to keep the Cameroons, or 
even Tanganyika. 

Anxiety over the franc continues 
unallayed. 

Labor is introducing a bill to na- 
tionalize the coal industry but there is 
little prospect of its passing, though 


in the republic is a giant locomotive works. 


it will hasten government action on 
vast scheme to reorganize the entire it 
dustry. 

The Federation of British Industri« 
in its January bulletin, announces grave 
anxiety over the country’s trade posi 
tion. Domestic recovery is believed 
by outstanding economists to be reach 
ing a peak, and a new drive for for 
eign business is advocated. This must 
be preceded by government action to 
allow a revival of foreign lending 
Since this will fit into the interna 
tional scheme for the rehabilitation of 
world trade which is believed to be 
now taking shape, business leaders ex 
pect some announcement to be mad 
before long. 


France 


Treasury situation fails to im- 
prove; business is slowing up. 


Paris (Wireless)—Business has been 
slowing up since mid-January, and ther 
is NO improvement in the Treasury sit 
uation, but there is less fear now of 
general crisis in Europe. 

The poor results of the January 
Treasury issue and the relatively smal! 
amount of circulating Treasury bills 
show the practical impossibility of do 
mestic borrowing for the present at 
least. 

This leads to the expectation that the 
franc will be forced to devalue to the 
lower limit allowed by law, though the 
Finance Minister has denied that any 
such move will be made, or that ther« 
is likely to be any embargo on capita! 


exports 
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’ 
Germany 
* 
Foreign creditors plan new 
standstill in Berlin. Stock prices 
depressed by fear of new forced 
loans on profitable industries. 


BERLIN (Cable)—Harvey D. Gibson, 
president of the Manufacturers Trust 
Co. of New York, and Joseph C. Ro- 
vensky, vice-president of the Chase Na- 
tional Bank, are in Berlin this week 
to attend the annual meeting of Ger- 
many’s commercial creditors. Other 
delegates who will negotiate a plan for 
the 1,000,000,000 marks which remain 
frozen in Germany under the terms of 
the standstill agreement, represent 
banks in Britain, Switzerland, Holland, 
Belgium, Sweden, and Czechoslovakia 

British bankers are the only ones re- 
ported in advance to be unfavorable 
to an extension of the present agree- 
ment for another year. They are cred- 
ited with a demand that the Reich 
either agree to pay off 10% of the prin 
cipal in addition to the transfer of in- 
terest, or negotiate a trade clearing 
arrangement with London. 


Standstill Debt Reduced 


The standstill debt has been written 
down from }3,000,000,000 marks in 
1931 to 1,000,000,000 marks now, by 
the gradual sale of blocked marks by 
creditors at rates forcing losses up to 
50%. This liquidation last year is sup 
posed to have reached 500,000,000 
marks due to the demand for German 
currency by visitors to the Olympic 
games. United States credits under the 
agreement are supposed now to amount 
to about 300,000,000 marks (about 
$120,000,000). American creditors 
show more willingness to continue 
these credits than any other negotiators 

Business is worried over the renewal 
of the attacks in the party press on “‘ex- 
cessive” industrial earnings. It can 
mean only one thing—that the govern- 
ment is planning to force companies 
operating at a profit further to share in 
the financing of the new industries 
to be built as a part of the Nazi's 
i-Year Plan to make the Reich less de- 
pendent on foreign raw materials. 

This apprehension is one reason for 
the weakness of stock prices. Another 
is realization that the December ‘‘deval- 
uation profits” ruling is going to affect 
the financial position of certain large 
companies. According to this ruling, 
the government demanded 75% of the 
profits of the devaluation of currencies, 
leaving only 25% for the free disposal 
of the companies or individuals. Since 
the plan is retroactive, even beyond the 
gold bloc devaluation of last fall, the 
amounts involved are large, especially 
among those mining companies and 
heavy industries with large foreign in- 
debtedness. 

A strange development has been re- 
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GASSING A BUS—One of the most 


is gasoline. 
use various kinds of fuel. 


ing gas from the first portable supply tank provided by the Berlin gas work 


vealed with the publication of year-end 
foreign trade data. Germany not only 
had a favorable trade balance of more 
than half a billion marks; it had a fa- 
vorable balance with Russia. 

Since the Soviet Union is one of Ger- 
many’s major suppliers of such impor- 
tant raw materials as manganese, as- 
bestos, and oil cake, this indicates that 
the Russians must deliberately be hold- 
ing up shipments because of political 
friction. 


Canada 
Dominion rail workers demand 
wage restoration. Federal trans- 
port commission may regulate 
all transport rates. 


OrrawA—lInternal transport qvestions 
hold the center of interest in Canada 
this week. Outstanding is the threat 
of a general railway strike which would 
affect 117,000 out of 127,000 Canadian 
railway workers, and would paralyze 
Canadian railways. Preparations for'a 
strike ballot are under way. 

The strike threat follows reports 
from the board of conciliation ap- 
pointed by the federal government on 
the demand of railway men for restora- 
tion of a 10° cut in wages made dur- 
ing the depression. 

A majority report has recommended 


reducing the cut to 9% on Feb. 1, 
8% on Aug. 1, and 7% on Nov. 1, 


with additional restorations of 4° for 
every $7,500,000 increase in total earn- 
ings over 1935. 

The minority report by representa- 
tives of the railway workers recom- 
mends full restoration this year, 4% 
by Feb. 1,.2% by May 1, 2% Aug. 1, 
and the final 2% Nov. 1. 

Canadian railways cut wages 10% in 


important 
As a result, trucks and motor buses 
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Canadian ports. The bill seach iy er 
federal jurisdiction to trans _ 
rail, water, air, and highway | 
vincial traffic). Present 
powers apply only to the ra ba 
Ontario government has alr 
an objection to this alleg 
provincial jurisdiction. 

Principal object of the bill is tor 
strict price-cutting in transport charges 
among the rail, water, and hig! 
competitors for available busit A 
interests affected are invited 
before a Senate committee 

The Canadian Bank of Commerce's 
statistical branch finds that ) 
merchandise exports reached 
time high in 1936. Previous 
in 1928, and last year onl; 
products and manufactures of 
from 
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. the year's totals. The general 
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nositions were reached by 24 
: «9 economic factors considere 1 
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; » history 
Despite lower prices than in 1929, 
ae of mineral production was 
3,000,000 higher. Newsprint gained 
‘<7 over the previous record. Avail- 
Je bank asscts averaged 50° more 
mm in 1929 Current loan credits to 
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Soviet Union 


Moscow reorganizes aviation 
industry; may buy equipment 
in this country. Germany sup- 
plies most Soviet imports; 
Britain buys most Soviet goods. 


Moscow (Cable) foreign 
de figures for last year, made public 
reveal that the Kremlin’s pur- 

in the United States exceed those 
Britain by close to a million dollars. 
fact takes on added significance 

it is realized that Britain is 

sia’s best customer and has been for 


Russia's 














Walter J. Holmes 
DOG CHECK—A Copenhagen (De amerk) 
aker did not want dogs in his bakery 
ilesroom so provided this novel arrange- 
ment to check dogs outside the door. 
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HOW TO CHOOSE 


THE RIGHT FENCE 


FOR YOUR BUSINESS PROPERTY 








fence is installed by men trained and directed 
by the Cyclone Fe nee Con pany 

Our factory tra ned engineer w 
your fence problems 
accurate estimate of costs | her 
for this service. 


Remember—C vclone is not a t pe of I 


but fence made exclusively by the 

Fence ¢ ompany. Be sure your fence has the 
Cyclone trade-mark. It is ) rg te f 
quality. Remember, too, that Cyclone makes 


a fence for eve ry purpose 


FREE BOOK ON FENCING 


Contains pictures of 14 kir ids of fence ar 1 te | 
facts you should know about chain link fence, 
steel pr ket fence, and mar ney Bool 
shows how to have fence gate s that don't drag, 
fence rails that won't buc kle in hot weather 
fence post foundations that will not be weal 
ened by frost. No matter whether you ar 
thinking of building a fence now or later 
matter whether you run a factory or a railt 
vard —need a few feet of fence or ten 1 

it you need this val iabk book Ne | 

your tree copy toda 


Vu want a fence that is sturdy—a fence 
that will protect your property from 
tramps and other tré spassers—a fence that is 
good-looking—a fence that will last and not 
require costly repairs. 

Let the Cyclone man show you some of the 
famous Cyclone chain link fabric. Let him 
tell you how it is woven from heavy copper- 
steel wire, why it is galvanized after wearing 
with an extra heavy coat that assures long 
life, why upkeep costs are so small. Let him 
explain why Cyclone H column posts are the 


strongest known for weight—why Cyclone’s Cycionge Fence Co. General OF Waul I 
method of hanging gates prevents sagging Branches in Principal ¢ 

Let him tell you all about Cyclone’s extra Pacifie Coast D n: Standard I ‘ 

heavy “12M” galvanizing. Gene ; Vv D Oakland, ¢ 


Let him explain how Cyclone chain link 


Cycione Fence Co., Dept. 527, Waukegan, I 
Ple ase ma wi! it ob gat n, | I If “ 


| MAIL It—Ho Ww To elt 
: COUPON 


| TODAY 
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some years. British purchases here last 
year reached nearly $71,000,000, as 
compared with United States purchases 
which were only slightly above 
$25,000,000. 

Russia's total foreign trade turnover 
reached $542,500,000, of which exports 
constituted $271,800,000, and imports 
$270,700,000. 


German Imports Lead 


More than $61,000,000 worth of 
Russia's purchases last year were made 
in Germany, as compared with $41,- 
800,000 in the United States and 
$40,800,000 in Britain. 

Almost 89% ‘of the imports con- 
tinued to be producers’ goods, while 
raw materials and consumers’ goods 
constituted the remaining 11%. As 
compared with 1935, there was a 
$7,600,000 increase in imports of non- 
ferrous metals; a gain of $7,800,000 in 
imports of electrical appliances; and a 
gain of machinery and machine tool im- 
ports of $49,000,000. 

About 75% of Russia’s exports last 
year were industrial goods. 

As compared with 1935, there was 
an increase in fur sales of $4,600,000, 
of canned goods of $2,000,000, and pig 
iron shipments were up 336,000 tons. 

A conference devoted to a discussion 
of the technological reconstruction of 
the aviation industry in the course of 
this year was held in Moscow last week 
with 500 leading designers and engi- 
neers attending in response to the call 
of Rukhimovich, newly appointed Com- 
missar of War Industries. The confer- 
ence decided upon the selection of 
equipment necessary to carry out a com- 
plete reconstruction program, and it is 
understood that a huge fund has been 
made available for the purchase of ma- 
chinery abroad. 


Aviation Plans 


Each aviation plant, it was decided, 
must maintain a technologist on its 
staff whose sole duty will be to keep 
himself informed on the latest develop- 
ments in foreign aviation. With the 
American industry known to be held in 
higher esteem than that of any other 
great industrial nation, it is reasonable 
to assume that most of the Kremlin’s 

urchases in this field will be placed 
in the United States. 

In addition to the aviation confer- 
ence, Moscow last week witnessed 
another industrial conference convened 
by Orkonikidze at which the chief in- 
dustrial heads were given a sharp tongue 
lashing by the Commissar poe their 
failure to fulfill the production plan last 
month in the leading branches of heavy 
industry. The management was blamed 
for the laxity, and production chiefs 
were warned that they must change their 
methods of work and keep in closer 
contact with the units under their 
supervision 
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The lag in production last month is 
best explained by the fact that the drive 
generally initiated toward the end of 
the year to fulfill the output quota de- 
manded in the plan exhausts the per- 


sonnel, with a consequent letdown 
following the beginning of each year. 
The drive now is to smooth out pro- 
duction peaks. 


Far East 


Japanese machine tool makers 
offer products in our market, 
but still place most machine 
import orders here. 


JAPANESE-MADE machine tools are being 
offered in the American market, and at 
least one small sale has already been 
contracted. 

Prices listed are about one-third those 
for comparable “American-made ma- 
chines, but machine tool authorities de- 
clare many of the models offered by the 
Japanese are now obsolete in this 
country. Most of them are belt-driven. 
Included in the first catalogues received 
here are lathes, shaping, milling, and 
planing machines, and—on the last 
page—an offset printing press listed to 
sell at about $2,051 c.i.f. New York. 

Machine tool manufacturers refused 
to believe that the machines would sell 
in this market in quantity. Small serv- 
ice industries might be attracted to them 
because of the low initial cost, but the 
big manufacturers will demand the most 
modern equipment available. 


Machines to Manchukuo 


Japan has been making striking gains 
in a number of machine export lines in 
the last few years, but primarily in a 
few special markets. By far the largest 
volume of sales has been to Man- 
chukuo, with the China market expand- 
ing rapidly in the last two years. 
Locomotives and spinning equipment 
are in greatest demand abroad due to 
the creation by Japanese of new trans- 
port lines and branch plants in their 
colony in Manchuria 
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ket. By 1935, this had g: 
During the first eight mor 
the United States’ share of 
had grown to 40%. 

Germany is the second 
has recently increased its 
business at the expense of G 
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suppliers. 
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cently by American Machi 
government agencies are act 
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industry and in standardizi: 
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Industry Stabilization Sought 


The same ministry has beer 
a series of conferences with A 
Navy authorities and the Bu: 
Resources, the purpose being t 
the possibilities of stabilizing 
chine tool industry. This ! 
urgently requested by the five 
builders in Japan. 

Under pressure from the go 
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unlike Hamlet, 
this week that it can take 


there had been action by 


xcts of God and acts of man, Municipal bond markets, always ex- 
rometer managed to cling tremely sensitive to money market 

at which it has been conditions, are groaning under 

ince the first of the year. Washington's credit control. Yields 

strikes: there had in general have risen }$% since 

Jan. 1. This situation was emphasized 

Beond tn cunt when the syndicate which bought 


of those things the market and promptly offered them at 1034, 

the President this week dropped the price to par 

a sulphurous in- Municipal experts say the bonds 

dient to an alre ody bitter elixir. The | would have sold on a 2.70% yield 
sosition of the Supreme Court was |] basis in December, that the offer- 


was on Friday, the fifth. 


Steel Crosses Par 
less than three hours, speculative did plans to rescind municipal pay 
such as Allied Chemical, U.S. cuts in New York, and so did lower 
and Westinghouse 
to five points in hectic trading. 
— two hours were devoted 
recovery. And on 
a demonstra- 
J sll burst through par and ruin machinery, break down = store 
ide a new high at 1023. 
Here was ee 
Bethlehem also the next step. And in that rehabilita- 
and lesser lights tion steel will play a vital part. Capv- 
y—National, Republic, tal goods demands will increase 
were not far behind. Defi- And even though labor trouble has 


ly, it was a steel marke 


destructive sides. 
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— the Markets 


Despite temporary blow of the President’s Supreme 
Court message, stocks manage to stay up, and U.S. 
steel surges above par. Penny issues are active and 
higher, and bonds hold ste: ady. 





of adversity, Pocketing a Loss 


$50,000,000 of New York City 3% 


“contro > 
control the 40-year bonds on Jan. 12 at 102.33, 


ing at 2.85% in January was a 
concession designed to assure swift 
sale. But psychology and the Fed- 
eral Reserve's “control-the-boom” 
program worked against them. So 


plummeted 


Electric lost assessed valuations. Hence the re- 
offering at 3% which assures the 
syndicate a neat loss. 











fronts. Damage is done; but it is not 
The entire irreparable damage. Rehabilitation is 


And with disrupted production in the General 
Motors plants, the steel industry has 


constructive as not been vitally hit. There were suf- 
They are like ficient calls for materials from other 


away houses, motor manufacturers and from railroad 


. 
equipment makers and from builders to 


counterbalance — the postponement 0 
G.M. deliveries. The pay-off is to 
found in the statistics January prod 
tion was at the highest level for any 
January in the history of American 
steel-making 


There was another side to the cto k 


market. The penny stocks boot 
Reo, on Monday was the most acti 
stock: 97,900 shares changed hand 
Apparently spe ulators are h pur 
great things from this motor maker 


which recently quit turning out pass 
ger cars in order to concentrate whol 
heartedly on trucks. The G.M. strikh 


is a factor Graham-Paige too 
feverish 

American Zin Lead & Sm 
was another of the low-priced babies 
to burst bounds On 4.7 shar 
the common bounced i points 
ting into the ‘teen class. Zinc ha 
ceeded to the mantle of copper as 
fireworks metal On Jan. 31, tl 


were only 34,143 tons of domesti 

on hand, 10,000 less than at the 

of December, and less than a month 
supply, based on the currently 
cated rate of consumption. Those data 
bespoke a shortage, and spe 
took full advantage 


Recapitalization Helps 

American Zinc has not been wi 
might be termed an “investment” iss 
In the first nine months of the year 
the company reported a deficit of 
$41,000. This was some improvement 
over the corresponding nine months of 
35, when the loss was $158,000 
the corporat ion 1s a long way off from 
a dividend basis. True, a re apitalization 
in the middle of last year expunged 


arrears on the preferred, but another 
preferred was issued and th ) yn 
capitalization was considerably enlarged 


as the result 


The explanation of the 
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vance is hope—at least in part. Zinc 
has shoved up from a low of 2.275¢ a 
Ib. to 6.40¢, which is a gain sufficient 
to inspire buying of even the higher 
cost producers. And it is significant 
that the effervescence in zinc shares 
took place after, not before, the Janu- 
ary statistics on stocks on hand became 
available. 

Clearly, common stocks are still sell- 
ing on a futures basis. The activity 
in the steels is confidence-instilling— 
unless the display may be the means for 
distributing other stocks under cover of 
strength in the bellwether issues. 
(That is an accepted and traditional 
technique in the stock market—particu- 
larly at a time when earnings reports 
are encouraging and the near-term in- 
dustrial outlook is clouded.) 

Bonds, despite the Federal Reserve 
Board boost in member bank reserve 
requirements, held up surprisingly well. 
As a whole, the list is on the plateau 
established late last year. Governments 
stay right up, as if they were inflated 
with air (and perhaps a good many 
persons will agree with the accuracy of 
that metaphor). 

Foreign issues, as a consequence of 
higher commodity prices and evidence 
that debtors are once again willing to 
acknowledge their debts, have been 
doing unusually well. The advance in 
raw material prices makes it easier for 
foreign governments to pay interest, 
and the way the Argentine has rear- 
ranged its financial affairs has been 
comforting. 


Atlas Tack 


But the SEC was busy. W. E. Hut- 
ton & Co. faced charges in Washington 
for alleged manipulation in Atlas Tack 
stock. Sorry history came back. In 
1933, the stock rose from a low of 14 
to above 34. A young Westerner, 
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CARGO MOVES — This week Pacific Coast ports teemed again, Shippi: hae 
its 98-day strike catalepsy as tonnage swung into and out of holds. Above. the Norw, 

Motorship Hoyanger yields its freight at Los 
effect of resumption, Perishable and lighter 






the rails, again will move by water. 


Philip Philbin, was reported to have 
cleaned up $600,000 in the course of 
the operation. 

State and federal authorities began 
snooping. Mr. Philbin was reported to 
have departed for deep and dark 
Africa on a game hunt. He has not 
been seen since—by the law. In the 
meantime, Atlas Tack had another 
flurry. Last year it got to 30. The SEC 
did some sleuthing. The Hutton case 
resulted. And now, in the Street, it’s 
said that anyone who gets aboard At- 
las Tack is sitting on a practical joke. 
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Baby Bonds Burgeon 


Growth in Treasury securities 
makes them more of a banking 


threat than Postal 


BANKERS recurrently let of 


against the government's P Sai 


System because (a) it’s com 
it does not provide de; 
bankless communities as it set 

and (c) funds placed 

custody are not consistently 

in banks located in the « 
where the deposits originated 
were supposed to be. 

It’s an old story; it’s been d 
ever since the system was esta 
1910. And it burgeoned 
flower again at the recent sess 
administrative committee of t! 
can Bankers Association at P 
There a resolution was drafted 
Congress to amend the law so 
system would be non-competiti 
banking. 

Strangely enough, Postal Savir 
year, was not as competitive 
Treasury Department, _ itself 
Savings deposits increased onl; 
000,000 (to $1,260,393,700). S 
“baby bonds,” with a maturity 
$473,000,000, far exceeded the 
Postal Savings. Baby bonds al 
stripped the $183,261,000 incr 
mutual savings deposits (BW 
’37,p55). 

Definitely, baby bonds have « 
hold. On Feb. 1, the maturity 
outstanding reached $862,781 
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she first, the reception has been 
< ” But this year clinched the case. 
or les amounted to $130,- 


January, > , 
. or more than twice the amount 
100, Of tes 
id n Jan y. 1930. The bonds are 
ae to small investors, of 


id by 750,000 W 
bom 60,000 are repeaters. 

Here, apparently, Is the real threat 
inst savings institutions—not only 
= amercial institutions which take sav- 
= deposits, but also the savings banks 
od Postal Savings system. The lure of 
he baby hond is that the purchaser pays 
sound $18.75 and at the end of 10 
ass receives $25. The bonds are sold 
a a discount basis (consequently ma- 
rity values exceed cash paid the gov- 
ament and are cashable on demand. 
Moreover, the interest 1s competitive 
with both savings and Postal Savings 











. 
Back to the Land—Every time the 
farm problem pops up, the irksome 
heory that youth is moving from home 
scres to the city pops up along with it. 
But the Farm Credit Administration 
; week offered an encouraging item 
+ news. 
The 12 Federal Land Banks last 
: sold more than 15,000 farm prop- 
erties, as compared with 9.700 in 1935. 
Ssles prices were 100.9% of the value 
which the parcels were carried on 
books. That, in itself, is a courage- 


f Ide fr. 


on 


rities But there's more. In an 
kine er dictum, the FCA noted that the 
<7 mber of purchases by young men and 
rmer renters had “increased in line 
th recovery of farm commodity prices 

p ind farm income.” 
(d) In other words, give a man a half 
ince to earn a living on a farmstead 
d ind he won’t go rushing off to the 


tly-burly of a city—even the young 
ed men will give the land a chance. But 
reful note should be taken of the 
government's agricultural coddling pro- 
gram, which undoubtedly has nurtured 
ing this new-born and reborn love for the 
| with a monetary lure. 
a 
Spanish Affair—After selling at close 
its 1936 low for many months, In- 
ternational Telephone & Telegraph com- 
ng mon jumped this week. Apparently, 
shadow of the Spanish revolution 
lost its cumbersome cect and the stock 
was reconsidered on an ex-Spain basis. 
The company has not received any 
remittances from the Compafia Tele- 
tonica. Nacional de Espafia since the 
middle of July. Nor are dividends 
kely over the near future. 1.T. & T. 
st money in the third quarter, largely 
because no income came from _ its 
Spanish subsidiary, which from the 
standpoint of the number of telephone 
stations constitutes a vast asset. At the 
end of 1935, the company operated 
910,435 telephones, of which 329,130 
were located in Spain. 
Recent reports from the Civil War 
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zone are somewhat reassuring. Although 
a General Motors assembly unit was 
occupied by the Catalonian (loyalist) 
government, the telephone company was 
permitted to operate privately under 
military supervision. The intricacies of 
a telephone system are thought to be 
sufficiently appalling to cause any gov- 
ernment to pause before going so far 
as nationalizing it. 
6 

Reconstruction — Spanish finances 
will be in bad shape when the revolution 
ends. True, the government was re- 
ported to have had $700,000,000 in 
gold when Franco began his assault, but 
part of that has probably been used for 
supplies, and what is left will be 
needed for rehabilitation. 

If the insurgents win, the gold may 
never come back. It has been cached 
by the loyalists. In any event, the 
Spanish peso will be teetering about, 
and transfers of negotiable currency 
will be slow. What will go out—in 
the form of gold or goods—will com- 
prise only necessities, payments for sup- 
plies immediately needed, or goods for 
export in order to get required raw 
materials. Hence, for I.T.&T., the 
Spanish investment must be regarded as 
one of those long-pull propositions. 

In Mexico, 1.T.& T. has a problem, 
also. The company has some 50,000 
stations below the Rio Grande and is 
in keen competition with the hefty 
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Swedish Ericsson system. The two com 
panies operate in Mexico City and th 
is no end of confusion. The Mey 
government has requested that the sys 
Negotiations are pendis 
but the bargaining is close. | 
pany feels, perhape that if 


out long enough, the ot! 


tems merge 
h co 

it can hold 
a will have to 
make concessions. 

In the meantime, when telephoning 
in Mexico City, it is mecessary | 
designate which system the party y 
want to get has in his home. And i 
every office two telephones stand sid 
by side, which does not make T¢ 
economy in business operations. He: 
clearly, is a case of a government f 
ing monopoly (for what tl 
merger would mean) in the interest ot 
efficiency. 


that is 


o 
Income Tax—One of the stock argu 
ments about taxation in the United 
States is that the low-wage and low 


salary worker gets away scotfree. Every 
so often a conscience-stricken congress 
man, from a 
will propose widening the income tax 
base. Such a bill usually dies abornin 
Another variation of the theme is a 
federal sales tax, so that Tony Baci 
lupi and Susie O'Reilly and Thomas 
Jetterson Washington Lincoln 
will know that they are footing the 
government's bills, and will get a gli: 
mer px rhaps of what it costs to run th 


blue stockinged distric t, 


Jor cs 
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Your business may not face com- 

lex credit and marketing problems 
ike those of Pacific Coast lumber 
mills. Yet, the financing method 
which is enabling many mills to meet 
these problems profitably may be a 
means for greatly increasing your 
production and sales. 





| Through LAWRENCE SysTEM you 
can obtain working capital at the 
lowest available rates. Moreover, you 


LUMBER, for example — just 


one of the industries profiting 
through LAWRENCE SYSTEM 


LOW COST CREDIT 


Why not consider this method for YOUR needs? 


can exceed your usual open credit 
limit 100% to 300%. 

The use of LAWRENCE SySTeEM for 
seasonal or continuous credit Carrics 
full banking approval. It does not 
necessitate use of financ ¢e company 
or other expensiv e money nor intcr- 
rupt normal business operations. 

For full details about LAwRENCR 
SysTEM credit, contact Department 
D-5 of the nearest office. 





u reating Cc ommodity Paper Agaim st Int entory 


[AWRENCE 


SYST EM 





BOSTON: 49 Federal St.e KANSAS CITY, MO; Commerce Tiust Bldg « DALLAS 





A. T. Gipson, President 
NEW YORK: 52 Wall St.e CHICAGO: One North LaSalle Sc.e BUFFALO: Liberty Bank Building 


Santa Fe Bidg. 


HOUSTON : 601 Shell Bidg.* LOS ANGELES: W. P. Story Bldg.e SAN FRANCISCO: 37 Drumm St 


FRESNO, CALIFORNIA: 2030 Anna Serrect * PORTLAND, ORE: U 


S. National Bank Building 


SPOKANE: 155 South Stevens * SEATTLE: 1014 Fourth Avenue South e HONOLULU, T. H 
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ARE YOU 
INVESTING 
SOUNDLY 


for the Future? 


How to Plan 
Your Investment 


Investment of your funds to provide ad- 
ditional income, or for price appreciation, 
requires the same care that is necessary 
for success in a business or profession. To 
plan your investments well is to insure your 
financial future. 

This planning calls for expert advice, 
knowledge and timely information, all of 
which you may obtain from: 


1—the Financial World— the editors of 
this 34 year old investment weekly are con- 
stantly investigating security values to deter- 
mine which ones are sound for the investor. 
This is a service a busy business man is unable 
to provide for himself. 


Q—stock Factographs— Boiled-down fact 
and a studies which give you a quick pic- 
ture of the earning power of America's lead- 
ing corporations. ch "Factograph" shows the 
financial set-up of the company analyzed, to- 
gether with earnings, dividend record and price 
range of the stock. Nef working capital, type 
of management, prospects and other informa- 
tion are included to give you a well-rounded 
digest. 


3—independent Appraisals of Listed 


Stocks— Latest complete ratings and statistics 
on all active New York Stock Exchange and 
New York Curb Exchange stocks—A pocket size 
presentation with comment on the current posi- 
tion of every company. 


These timely investment aids will 
enable you to buy values only and 
avoid tips and unattractive securities. 
» aaa tara 


PREPARE 


for sounder investing by re- 


turning coupon with §$! for 
the next four issues of The Financial Worid 
Independent Appraisals covering 1300 listed 


stocks and 64 revised “Stock Factographs’’. Jf 
not satished your money will be re- 
funded without argument. 


FINANCIAL WORLD 


America’s 34 Year Old Investment Weekly 


21 West Street New York, N. Y. 
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“ TE save over 41c cash, per employee 

each year since we equipped them 
with Avrtopornts instead of wooden 
pencils!” Hundreds of firms using them 
Saves money—increases efficiency. Grip- 
Tip holds lead firmly. Write for details. 


AUTOPOINT COMPANY, Dept. BW-2 
1801 Foster Avenue, Chicago, Ill. 


utepoint | 
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government. But always Congress beats 
such measures. 

Social Security, however, should 
bring home to the masses that it costs 
money to run a government's social 
program. Out of the weekly pay en- 
velope will come 19%, like clockwork. 
It is an income tax—here at last, and 
brought about not by the proponents 
of a broader tax base, but by the ad- 
vocates of “soak the rich.”” But one 
group is left out—the farmers, who 
have seldom if ever paid income taxes. 
Why? Look at the way the average 
farmer keeps his accounts—but wait 
till you can work an all-day puzzle. 

6 
Devaluation—One of 


the 


Plant 


| splendid, sleight-of-hand ways to in- 
| crease corporate earnings is to acknow!l- 


edge past mistakes. Company manage- 
ments may do this by reducing the 
value of plants built during high-price 
eras to so-called present-day worth. 

Thus, a factory erected at a cost of 
$2,000,000 might be devalued to 
$1,500,000. The immediate result is a 
reduction in depreciation charges. 
There would be $500,000 less in plant 
to depreciate. The executives excuse 
themselves easily enough as a rule by 
charging the “loss” directly to surplus. 
And stockholders are appeased by the 
information that after all, the plants 
have not changed, only the book values 
have been altered. 

If $500,000 were written off, and the 
depreciation rate was 5% a year, then 
earnings would automatically increase 
by $25,000 a year. It’s a nice scheme 
if you can do it. But Uncle Sam has 
come along now with the undistributed 
earnings tax, and perhaps corporations 
will not be so anxious to boost their 
income accounts. The cash comes in, 
whether the plant is $2,000,000 or 
$1,500,000, but in the latter case, the 
government is in there forcing the com- 
pany to pay it out. 


e 
Closer to Reality—By boosting 
member bank reserve requirements the 
limit, the Federal Reserve Board makes 
an arithmetical change in our monetary 
and credit structure which is theoreti- 
(if not practically) important. 
The importance would become observ- 


| able only during panic, such as in 


| March, 


1933, when the Federal Re- 


| serve System bogged down in_ its 


| 
| 
| 
| 


| cash from 





fundamental chore, issuing money. 
Then, when depositors demanded 
their aay instead of 
ledger credits, the Reserve did the 
apocryphal. It dipped under the ac- 
cepted ratio of 40% gold to outstand- 
ing currency. The trouble was inevit- 


| ably a part of the system—and still is, 


for that matter. But the recent step-up 
in reserve requirements helps. 

The point is that the credit-issuing 
power of banks is so much more elastic 
than the currency-issuing power of the 
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Reserve Banks. For 
the Reserve may hand 
in currency, whereas 
the banking system as 
ate $14.25 of dem 
ledger credits. (This 
next. Before the first 
requirements last year, 
create $28.50 of den 
a base of $1 in gold.) 

In panic, deposit 
cash. Banks call on t 
for currency. But for 
demand _ deposits (wi 
have created) the Res 
produce only $2.50 of 
odds against meeting 
a mathematical improl 
least it will not be as | 
when the odds were 
May & the odds will | 
23. That's an improve: 

4 
Rarity—Actually, it 
that these illogical ratios 
rency-and-gold and credit 
a test. Banks go broke fir 
mendous demand forces 
call loans, which in tur: 
rowers to sell securities an 
Consequence: wholesal 
Values melt. 

Banks—except the very 
cannot scrape up eno 
Even the most marketabk 
comes virtually unmarket 
at such a huge discount) 
key to the situation is 
reserves. $1 in such reser 
about $5 in demand depo 
the rub. 

The banks call on the | 
serve for currency, drawin; 
reserves. But their depos 
times their reserves. So it’s 1 
banks to reduce their dep $ 
every dollar they reduce their 
an obvious impossibility. 

But that’s our banking 
deliberately elastic (which m 
stretch—but only so far). 
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First, we study your sales problem. Next 
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Schelbro Trailer Coaches are the pr 
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n bel almost any impossible 


\ in 





‘ that men will fly to the moon 
- “e* + war will be avoided, that 

; a ond California will fall in love 
, b other—, but we can’t believe 
, ae that women’s hats will get 


a ep 


ani? 
nhiice 


, - § SyiTH, of Homerville, Ga., 

WILLIE § * a 
confused with any other Willie 

His father took care of that by 


; ‘ag him Willie §. The Gentleman 
vn the Hall almost wishes the same 
“ht had attended his own baptism. 

7 "thinks all the Smiths should be 


al to Willie § Smith's father’s 
“ant example. He thinks the idea 
+ be extended. In Congress, for 
since, we could have Sen. Ellison D. 
Smith of South Carolina, Sen. Fred 

Brown of New Hampshire, Rep. 
\Varvin ¢ Jones of Texas, and Sen. 
tceph T. & Robinson of Arkansas. 


flooded regions many people 
idn’t move out till the sheriff or 
other official embodiment of force 
nicked up and moved them out. 
Madrid the civilian population, 
ch bombed repeatedly by Caproni 
Junker planes, has largely con- 
d to clutter up the capital. The 
ressed areas of Wales contain plenty 
of unemploy ed miners and their families 
) would be better off elsewhere, and 
ere critics bawl them out for lacking 
gh gumption to move. 
t civilization has been created by 
settled peoples, the tribes and 
ns that have forgone the old nomad 
freedom and have taken hold of a 
given piece of earth. They have put 
down roots into that earth, and those 
s cannot be frivolously torn up. The 
ght foot of youth is always shackled 
the elder generation. _Instinctively 
we may all be gypsies, but society, catch- 
ng us young, has taught us that work 
ur destiny, and home our place. We 
bsorb this teaching in our blood. We 
stay put. Sometimes our tenacity may 
ecome mere silly stubbornness. But 
nless we did have a strong inclination 
stay put, our civilization couldn't 
survive a single hard blow. 


them 
tnem 


= 


SPEAKING of staying put, there are the 
people who live at 93 McDonough 
Street, Brooklyn. Three men came 
along one day and said their boss, a 
wrecking contractor, had sent them to 
tear the house down. Natural nomads 
of the paleolithic period would possibly 
have accepted this announcement sub- 
missively and lit out for Florida. But 
the people at 93 McDonough Street 


Il preferred to stay put, though Brooklyn 
gets cold in winter. They wouldn't 
move. So the three men went along 


till + . oF . 
ull they found No. 87, which was 
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Editorially Speaking — 


empty. “This,” they said, “must be the 
place the boss meant They set to 
work. After they had ripped out all 
the plumbing, gas, and electric fixtures, 
the owner's agent came along. He had 
a lovely fit The workmen 
arrested, and then it 
they should have gone to 93 McDow, 
Street. 


were 


turned out that 


WEI iis rumor crushed 
Harry W. Colmery, national commander 
of the American Legion, puts the 
quietus and the kibosh on the wild 
report that “the veterans have begun 
their drive for general pensions.” 
Nothing to it, he says stoutly. “I 
cannot pledge the American Legion 
as to its entire future course. But I can 
state plainly and without quibbling what 
its course will be during my term of 
office: “We shall not ask for pensions.’ ’ 

P.S. Mr. Colmery’s term of office 
still has a few months to go 


here's one 


NEEDING a wheelbarrow at his country) 
place, the Gentleman on the News Desk 
drove away and got one. Then he tied 
it to the hood, and to avoid scratching 
the hood he protected it with a blanket, 
and that warmed up the radiator, which 
boiled over, taking off enough paint to 
necessitate an $8 repainting job. In- 
cidentally, it scalded him, but he was 
in no mood to pay attention to that. 
“I took the wheelbarrow off,” he 
says, “and while I went to get water, 
my wife started wheeling it toward the 
house, three-quarters of a mile away. 
When I caught up with her I relieved 
her on the wheelbarrow and she took 
the car. Took it, as a matter of fact, 
straight into a ditch. When I caught up 
with her again I couldn't get it out. 


A neighbor finally came driving along | 


the dirt road and offered to pull me 
out, but just then his tire blew. When 
we set about repairing the tire, his jack 
slipped and jammed between the brake 
rod and the axle. Finally I got my jack 
to lift his car, to get his jack untangled, 
to get his tire fixed, to pull my car out 
of the ditch. But I finally got wife, 
car, and wheelbarrow home. And the 
wheelbarrow axle broke on its first load 
of dirt.” 


For terseness and force it’s hard to beat 
the English language. The Nazi gov- 
ernment, on its fourth anniversary of 
power, banned a book that has been 
published in Holland under the German 
title, “Das Ist Bei Uns Nicht Moeglich.” 
The book is a translation from the 
English, and the long, clumsy title 
means, “It Can’t Happen Here.” 


On the marquee of a movie house: 
“More THAN A SECRETARY & AC- 
CUSED.”” Cause and effect. 
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This column, appearing once a 
month, is devoted to the report- 
ing of results obtained with 


Caterpillar’ Diesel Engines on 
® ious power jobs. 


* Ain Compressor IN INDIANA, At 
Bloomington, Ind., a “Caterpillar” 
Diesel Engine operates a 450-cu--ft. 
compressor, furnishing air to jack 
hammers. Total operating cost is 
43 cents an hour, This engine has 

run over 5000 hours with a mini- 

one of 


mum of service —and is 


nine operated by its owner. 


*® Massacuuserts Municipat Water 
Works. At 


“Caterpillar” Diesel drives a cele 


I oxboro, Mass., a 


trifugal double suction pump to 
supply the municipal water works. 
Delivery is 54,000 gallons per hour 
against a 170-ft. head—on 414 gals. 
of low-cost Diesel fuel per hour, 


10 hours 


a day, 6 days a week, is the schedule 


* SAWMILL IN Misstssiprt, 


for a “Caterpillar” Diesel that runs 
Clarksdale, Miss. It 


operates an edger, trimmer, band 


a sawmill at 


saw, cut-off saw, log carriage, and 


60-in. sawdust blower fan—at a 
total operating cost of 4114 cents 


an hour. 


* Power ror Hyprautic Drepcr. 
A Columbus, Ohio, contractor in- 
stalled a “Caterpillar” Diesel in a 
hydraulic dredge to run a 10-in. 
Morris dredge pump. Hourly pro- 
duction averages up to 80 cu. yds. 
delivering material through a 10-in. 
pipe line that varies from 600 to 
1200 ft. in length. Fuel costs are less 
than 20 cents an hour, 


Investigate the possibilities of 
these engines for your power 
needs, There is a dealer near you 
who can furnish facts and figures. 


CATERPILLAR TRACTOR CO. 
PEORIA, ILLINOIS 


WORLD'S LARGEST MANUFAC- 

TURER OF DIESEL ENGINES, 

TRACK-TYPE TRACTORS AND 
ROAD MACHINERY 
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Most Dangerous Plan 


The things Mr. Roosevelt has done 
during the four years of his Presi- 
dency include both good and bad. 
But even the worst of them has not 
been so dangerous to our Constitu- 
tional structure, our social institu- 
tions, our business stability, our every- 
day life, and the future gy of 
our country, as his demand for au- 
thority to pack the Supreme Court. 

The dangers of this course are both 
immediate and permanent. With the 
Supreme Court in the hollow of his 
hand, Mr. Roosevelt could put into 
effect all the New Deal legislation 
which the present court has rejected. 
He could revive the NRA, not only 
in its good provisions but in the ap- 
valling infinity of its controls over 
won He could regiment all 
American agriculture by reenacting 
the original Agricultural Adjustment 
Act. He could outrage the rights of 
creditors, and jeopardize banks and 
insurance companies, by giving the 
Farm Mortgage Moratorium Act a 
sudden resurrection. There is not a 
single item of invalidated New Deal 
legislation he could not fasten anew 
upon the country. 

Nor would his powers be confined 
to resurrection. fe could preserve 
the life of New Deal legislation 
which, though not yet killed by the 
Supreme Court, richly deserves that 
fate. The first place on this list be- 
longs to the Wagner Labor Relations 
Act, written by the American Federa- 
tion of Labor in order to compel 
every employee in the land to join a 
union. If the President packs the Su- 
preme Court, the Wagner Act—or its 
certain and equally drastic successor— 
is sure to be sustained. 

Going farther, the President could 
ut on the statute books any radical 
Pit now pending in Congress, in- 
cluding Sen. O’Mahoney’s proposal 
for feted chartering of all corpora- 
tions. He could — the enact- 
ment of any bill that John L. Lewis 
may suggest as a means of unionizing 
the automobile, rubber, and steel in- 
dustries. The President’s entire leg- 
islative program would go — 
Congress, undeterred by fears that the 
Supreme Court would invalidate it. 
For a Supreme Court packed by the 
President would invalidate nothing 
the President wanted. 

Business has held its recovery 
stride under blows that would have 
checked any recovery less vigorous 


than this one—even against the insur- 
gency of lawless labor. But chere’s 
a limit somewhere. Who can foretell 
how seriously business would react 
under the impact of the new uncer- 
tainties and alarms arising from the 
easy triumph of all the radical pro- 
posals—past, present, and to come— 
that might obtain the clear signal 
from President Roosevelt? 

And what is to happen to the 
United States in future years if the 
Supreme Court is made weak, pith- 
less, and subservient to the White 
House? Already Mr. Roosevelt con- 
trols Congress. Now he reaches out 
his long arm to encompass the Su- 
preme Court. It is written in the 
Constitution that our federal govern- 
ment shall be divided into three parts, 
each checking the other. But all 
checks and balances will be removed, 
and Mr. Roosevelt and each succeed- 
ing president will be the executive, 
the legislative, and the judiciary, un- 
less this mewest deal is declared a 
misdeal by an aroused people. 


Lawless Campaign 
Of Lewis’ Committee 


John L. Lewis and his Committee for 
Industrial Organization are waging 
their war under a banner of lawless- 
ness. With lawlessness they began 
their first major battle, picking Gen- 
eral Motors as their adversary. While 
engaged in lawlessness, they obtained 
moral help from President Roosevelt 
and Secretary of Labor Perkins, and 
both moral and physical help from 
President Roosevelt’s lieutenant, Gov. 
Murphy. With lawlessness they con- 
tinued their battle after the brand of 
lawlessness had been officially placed 
upon their conduct by the injunction 
of Judge Gadola. 

Lawless in the beginning, they are 
bound to continue so to the end, de- 
spite whatever interludes of legality 
may seem convenient to their plans. 


Having stated thar « 
of General Motors is p 
object, they necessari! 
later date to march for, 
banner of lawlessness 
automobile manufacry 
over, they plan to start 
against the steel indust: 
that battle their main |, 
so far, the sit-down s: 
avail them so well: but. 
ferent the details may | 
paign in its essentials 
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Denying the Right 
To Enter a Business 


Are we going to establish in this 
country a medieval System under 
which a man is not allowed to enter 
a business if his Prospective com 
petitors are too soft or wo numeroys 
to stand his competition ? 
to be what some of our 
laws are leading up to. 

For example, take the automobile 
dealers’ law in Wisconsin. May 
dealers elsewhere like that law 
much that they want to adopt it in 
their own states. In Wisconsin aff 
dealers, salesmen, and finance com. 
panies are licensed. They are subjec 
to many regulations, and one of them 
is this: Dealers who make what the 
state officials consider 
trade-in allowances may be denied 4 
renewal of their licenses. 

Now, by holding the trade-in allow. 
ances down, the state is really holding 
the price of a new car up. That is the 
o. Fix prices; assure 
dealer a profit. Very well; but if 
every dealer is assured a profit, many 
men with enough capital will enter the 
business, and their competition will 
produce a general oe enmggnape 

But a plan is under way to amend 
the law so that nobody can become an 
auto dealer unless there aren't enough 
dealers to serve the community. Of 
course this means that the dealers be- 
come a closed group; nobody can 
become a dealer unless a present dealer 
dies. Well, if this is good for auto 
dealers, what about clothing stores 
and retail grocers and magazine pub- 
lishers? What business will your son 
be able to enter? Your own business 
and no other? Are we to become a 
nation of hereditary castes? 


That Seems 
price-fixing 
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